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_ Year No. 18 


BANGOR GONFLAGRATION| 


PROPERTY LOSS AE ABOUT $2,500,000. | 


Insurance Involved Close to $2,000,000 | 
With Loss About 75 per Cent.—No 
Company Seriously Involved. 


Bangor, one of the staid old cities of 
Maine, was conflagration swept on Sun- 
day night, the resultant property dam- 
age being placed at $2,500,000, with in- 
surance involved of approximately $2,- 
000,000. Adjusters on the ground figure 
that the net loss to the companies will 
be about 75 per cent. of the amount at 


risk. 

The insurance, as will be noted from | 
the list printed below, is well distrib- | 
uted, and can safely be borne by the | 
companies. The office having the larg- | 
est net amount involved is the Royal, | 
which reports $95,000. Other compa- 
nies carrying $50,000 or over are the 
Home, $75,000; German American, $60,- | 
000; Liverpool & London & Globe, $60,- 
000; Holyoke Mutual of Mass., $60,000; 
New Hampshire Fire, $59,000; West- | 
chester Fire, $52,500; and the Niagara 
Fire, $50,000. | 

The Dangerous Cigarette. 

While the exact cause of the fire is | 
unknown and will probably always re- 
main a mystery, the general theory is | 
that it was caused by a lighted cigar- 
ette butt carelessly thrown into waste. 
Starting near the corner of Broad and 
Union streets, south of the city hall, 
and fanned by a high wind, the flames 
speedily got beyond the local fire fight- 
ers, and aid was summoned and 
promptly rendered from the neighbor- 
ing cities of Portland, Lewiston, Au- 
gusta, Oldtown, Brewster and _ else- 
where. 

Dynamite was freely used in blowing 
up buildings to stay the progress of 
the flames, and before this was finally 
accomplished an area bounded as fol- 
lows had been swept practically bare: 
Started at Kenduskeag Stream and 
York street, to Broadway to Somerset 
street, to French street, to South Park 
street, to Market street, Cumberland 
street, Harlem street, to Hays Court 
along the stream crossing Franklin and 
Centre streets, taking one-half of blocks 
30 and 31 on sheet 16, Sanborn’s map, 
to beginning. 

While the area is extensive it is prin- 
Cipally frame and, with the exception 
of the churches, consisted mostly of a 
comfortable class ef dwelling houses, 
the values of which were moderate. The 
brick section, or principal portion of 
the business district, where the heavier 
values are located, was saved. 

Few of the smaller insurance compa- 
nies are represented as among those 
concerned, mainly because of the ex- 
pense of doing business in ‘Bangor. For 
years the territory had been assidu- 
Ously cultivated by the larger compa- 
hies, and so well did they have its buisi- 
Ress in hand that the smaller offices 
found it wellnigh impossible to gain a 
footing. Indeed although Bangor was 

(Continued on page 12.) 
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Organized 1853 


THE HOME 
Insurance # Company 


New York 


Elbridge G. Snow, President 


MAIN OFFICE, 


Assets, January Ist, 1911 


CASH CAPIT*4L, $3,0C0,C00 


Liabilities (including capital) 


| Reserve as a Conflagration surplus 


Net Surplus over all liabilities and reserv a. 
SURPLUS AS REGARDS POLICYHOL DERS, $16,829,613. 


56 CEDAR STREET 


$30,178,913 


16,349 300 | 


1,500,000 
12,329,613 


Insures against loss of real and personal property, rental income, 
use and occupancy, earned profits and 


commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


and Mercantile 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


1866 


Entered United States 


Insurance Co. 


States, 1,833 Fire Insurance Companies have failed or retired 





he hanged by th 








ASSETS $23,839,859.97 


ASSETS IN EXCESS OF ALL LIABILITIES 


IF YOU ARE NOT A GENERAL AGENT, 


TO POLICY HOLDERS 


$2,169,028.05 


SURPLUS INCREASED IN NINETEEN HUNDRED AND TEN 
TWENTY-THREE PER CENT. 


$213,000.00 


Communicate Direct with the Home Office of the 


Pittsburgh Life and Trust Company 


PITTSBURGH 


W. C. BALDWIN, PRESIDENT 


LIABILITIES $21,670,831.92 


WHY NOT BE ONE? 
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MUTUALIZATION MEASURE 


INTRODUCED IN 


Has Approval of ineurenes Department 
Also Stock and Policy Interests 
of Equitable Life. 


LEGISLATURE 


Albany, N. Y 


livan 


, May 3 
and Hoey of 


Cha 
the Insurance C 


ry } 
Heh 


Sul- 
om- 
Legislature 


mittees of the yeste! 


the 


lay in- 
drafted in 
the purpose of facilitat- 
mutualization of the 


troduced a bill, insurance 


department, for 
ing the 


Life 


table 
Such bill has 
department, of the 
of the Equita- 
and of the voting truste¢ 
P. Mor the 
Equitable’s stock, 

the 
Hotchkiss 


Equi 
Assurance Society. 
the approval of the 
mutualization committee 
ble 
ing J. 
of the 
being in 


s represent 


gan, majority holder 


this approval 


response to estion of 


though 
has not yet 
enabling legis- 
asked of the present 


ugg 
Superintendent that 
a pian for mutualiza 
Leen fully agreed upon 
lallon shouid ve 
egisiature. 
ihe bill in form amends two sec 
the insurance law, namely 
» Inserting therein an except 
present rule that insurance corporat 
1uu0t acquire or invest in their 
this, by authorizirg life 
ance corporations so to ao in case such 
acquisition is in furtherance of a plan 
toward mutualization; and Sec. 95, by 
making it where is now 
thought nelastic he men- 
tioned section was, in j preseni form, 
drafted by the Armstrong Committ 
its cr ta gg agape has, however, been 
1 by eminent As 
bill, it will s mpl 
vide that a stock life 
on may become a mu 


.OU 


uons 
16, 
to the 


O} Sec. 
ion 
ions 
own 


tock iInsur- 


elastic 
to be last 
Ts 
e¢ 
questiol lawyel 
surance 

ial lif 
ice corpora : 
plan for 
vhich shall 

te ol 


th 
ue 


ajorit) 


AvOVeE 
wo sé 
which 
lisement 
suffice 
n ent te mutualiza 
) aio! 
Phoenix Mutual As Precedent. 
The rovisions of the bill 1 
largely th 
vhich was 
milar leg 
tualization 
of Har 
1 that 


egested by 
with the ass 
slation, t 
the 
ford, al 


then 


Su 


taken, 
of 


case, the 
company owned 1,002 0 
of stock—which, of course 
ol ind was about 
me. The Connecticut Legislat 





THE EASTERN -UNDERWRITER 


May 4, 1911. 











2 
BPRECTIVE OPENING WEDGE 


DRIVEN BY MANAGER BRISTOL. 








Wc.! Worded Letter Paves The Way 
for Personal Effort By Mem- 
bers of Staff. 

There can be no doubt but that as a 
rule the first impression made by a 
solicitor has a decided bearing on the 
ultimate success in securing the name 
on the dotted line, hence the necessity 
for careful preparation wherever pos- 
sible so as to play the best card -first. 
Few, if any, agencies emphasize this 
feature. to a greater degree than the 
New York City agency of the North- 
western Mutual Life, of which John i. 
D. Bristol is manager. As a result, it 
is not an uncommon occurrence for 
members of the agency to secure fro 
$150,000 to $251 0) from a_ selected 
thouf a single letter of intro- 


route wi 
ductio 
Paving the Way. 
We give herewith a letter sent out 
by Mr. Bristol to a carefully selected 


list, the object being to “pave the way” 
for personal effort by the members of 
his staff: 

‘This office is especially desirous of 







securing the beneficent effect of your 
influence in connection with a very 
ary guard against the gradually 








neces: 

incre cost of living, as well as 
all ne ies pertaining in any way 
to our every day life. 


“There is a great problem involved in 
the ynsideration of this subject. It 
underlies all that we are aiming to ac- 
complish. Let us assume, to be plainer 
as to one of th -hief factors of the 
$10,009 be designated as the 


‘ase, tha 


value of the purchasing power of 
money in 1881. The same purchases at 
the present time on the basis of statis- 
tics that cannot be put aside,- would 


require about $16,100. Coming nearer 


to the mditions of the present day, 
let us assume that $10,000 five years 
ago would purchase $10,000 worth at 
that time It is generally estimated 
that the same purchases to-day would 
require about $13,090. 
Incomes After Death. 

“Assuming again that you have 


$100,000 invested at 5 per cent: A 
year’s interest would bring this amount 
to $105.300; but are we any betier off 
with interest accretions, when we con- 
sider that what is generally approxi- 
mated as the universal appreciaticn of 
values is possibly nearly 5 per cent. 
annually? 

“We could go on at length with 
similar efforts to interest you in this 


peculiar financial condition affecting 
this great country of ovrs, bvt that 
wovld nevessitate a lecture instead of 
a letter. Ore thing, however, we must, 
from a n 11 as well as an ideally 
selfish point ef view, recognize: That 
the present monetary condition per- 
tains very closely to the estate settle- 
ments of many, and the after-death 
incomes of all—either in perpetuity or 
for limited periods. 


Life Insurance Should Be Increased. 
“A careful investigation of these new 
conditions will very likely reveal thé 
fact that the “gold problem,” as it is 


ger uly termed, has much to do with 
ill appreciation of values as well as 
the financial uncertainties and fluctua- 





tions which now exist. Conditions of 
life, home maintenance, the education 
of our children, and, in fact, all matters 
of futuce concern to us, are involved 


in this question. A close study of the 
situation leads to but one conclusion: 
That lines of life insurance should be 
increased anywhere from 20 to 30 per 
cent. to offset depreciation in estates, 
provide incomes, perpetuate partner- 
ship interests, etc., etc., in event of 
unexpected death. 

“The wise man who solved this ques- 
tion five or eight years ago with seeing 
his clear need to, say, $100,000 of life 
insurance protection, should have at 
least $120,000 to $130,090 of life insur- 
ance to-day to secure, maintain or ac- 
complish, in event of his death in the 





near future, what $100,000 would have | 


secured and accomplished even five 
years ago. 

“The guaranteed income proposition 
from life insurance policies should also 
be very carefully studied, in connection 
with the fact that all Northwestern 
policies provide for unexpected changes 
as affecting the insured, beneficiary, or 
contingent beneficiary. In this con- 
nection, also, must not be overlooked 
the old life insurance saying that ‘to 
obtain Northwestern dividends you 
must have a Northwestern policy.’ 

“Trusting that our zeal to make up 
the depreciation of wealth, in event of 
death, by the manner herein proposed, 
and that asking your aid and influence 
in that direction may not be considered 


presumptuous by you, and that we may | 


have your hearty co-operation as re- 
gards this whole general subject, I am, 
etc.” 





OPPOSE CONTRIBUTION RULE. 





Washington Lodge Secedes from Unit- 
ed Workmen—Would Pay $43,000 
in Settlement. 





The Washigton grand lodge of the 
Ancient Order of United Workmen has 
broken away from the supreme body 
on account of the rule respecting con- 
tributions from low rate jurisdictions 
to help out grand lodges like that of 
this State, whose rates have become im- 
possibly high and which are staggering 
under a load of unpaid death claims, 
says the New York Commercial. 

On account of the Federal Court de- 
cisions in Kansas and Nebraska, the 
Washington grand lodge has recognized 
its liability for the so-called “fraternal 
aid.” It offers the supreme lodge a 
check for $43,000 in settlement of all 
outstanding obligations. The name will 
be changed and the insurance plan 
altered. 

The uniform bill for the State super- 
vision of fraternal orders has been en- 
acted in eight States. These are: Ala- 
bama, California, Idaho, Missouri, Mon- 
tana, Oregon, Utah and Washington. It 


is hoped that next year many other 


States will fall into line. 





Michigan State Life Appointments. 





J. W. Hill has been appointed agency 
supervisor for the Michigan State Life, 
of Detroit, for territory adjacent to 
Columbus, Ohio. Another appointment 
is that of J. W. Dingwall, who has been 
appointed general agent for central 
Michigan. 





Germania Life Reception. 





The Germania Life will give a recep- 
tion in opening its new home office 
building on Union Square, New York, 
Saturday afternoon, when from one to 
four o’clock the officers will greet visi 
tors. 








N. C., and Savannah, Ga. 


Addre-s with references 





CENERAL ACENTS WANTED 


The Oldest and Strongest Southern Life Insurance Company 
wants General Agents at Norfolk and Petersburg, Va., Wilmington, 


Annual and Deferred Dividend and Non-Participating Policies. 
2enewal commissions unexcelled. 


ESSINGTON, “2; The Eastern Underwriter, 105 William St., New York, N. Y. 


First year commissions liberal. 








OPEN TERRITORY 


From time to time this Company has exceptionally fine 
openings in the best cities and States in the Union for large 
and small territories. It invites inquiries from men of 
ability and character. It pays to have an agency with the 
Great Annual Dividend Company. 


THE UNION CENTRAL LIFE 
OF CINCINNATI 
au WATERS, Sup’t of Agents 





J. R. CLARK, President 








The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 


NINE MILLION DOLLARS 
Deposited With The State of Indiana 
For The Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the 
event of Accidental Death. Provides for Suspension of Pre- 
miums without Forfeiture in the event of Total Disability 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Address CHARLES F. COFFIN, 
2nd Vice President 
1231 State Life Building 











Good Territory and 
Remunerative Contracts 
for Men Who Can “ Do Things’”’ 














NSURANCE MEN will note the signifi- 
7 a. increase. Pe Dorthwes rn’s 
n iness e past five years. 
IMPORTANT FACTS ‘relating to this 


The Northwestern 
business are shown by the following per- 


Mutual Life Insurance Co. |} business 
of Milwaukee 1906 0 tLe Gg” G75" 





GEO. C. MARKHAM, President 1907 11.81 58 4.76 
A. 8S. HATHAWAY, Secretary 1908 10.76 59 4.84 
, id-F 1909 10.63 54 4.85 
New Business Paid-For 1910 10.90 . 58 4.86 
eT ee It is capable of easy demonstration that 
1906 908,068,408 The Northwestern is the best Company to 
=; se “Bee The Northweste 1910) poli 
e Northwestern’s new olicy 
1908 6- - - 109,686,438 contract with its Dividend Options, Paid-up 
1909 - - - 113,716,188 


and Endowment Options, Options of Settle- 
ment and the Pretien Loan features. 


1910 - - =" 119,229,233 i i 
Issues Partnership and Corporation In- 





Each year larger than any in the 8 ce. i 
previous history of the Company. eT information or an Agency, 
© ethan 1858. H. F. NORRIS, 


Superintendent of Agencies. 























FIRST IN BENEFITS TO POLICYHOQLDERS 


MINIMUM 
NET COST 





MAXIMUM 
DIVIDENDS 


THE MUTUAL LIFE 


Insurance Company of New York 





PAID POLICYHOLDERS IN 1910 
$56,751,062.28 
APPORTIONED FOR DIVIDENDS IN 1911 
$13,539,333.07 





For terms to producing agents, address : 
GEORGE T. DEXTER 
2nd Vice President 


34 Nassau Street New York, N. Y. 
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BEATING MORTALITY TAB 


POLICYHOLDER REACHES LIMIT. 











Experience of John Perry Daniels With 
Mutual Life Policy—Probable Divi- 
dend for 1912. 





On the 25th of November, 1854, John 
perry Daniels, of Milford, Mass., then 
39 years of age, took out an ordinary 
life policy in the Mutual Life Insurance 
Company of New York. On last Satur- 
day, the 29th of April, Mr. Daniels at- 
tained the age of 96 years. This is the 
limit of life as assumed by the Ameri- 
can Experience Table of Mortality, but 
Mr. Daniels bids fair to beat the mor- 
tality table by a number of years. He 
is remarkably well preserved, clear in 
mind as ever he was, with the bodily 
vigor of men much younger than him- 
elf. 

. For more than the average lifetime 
Mr. Daniels has been one of the fore 
most business men of Milford, Mass. 
For many years he was engaged in 
manufacturing and actively interested 
in other local enterprises. Until quite 
recently he was a director and the 
treasurer of the Milford Water Com- 
pany, was for 33 years a director of the 
Milford National Bank, and for 57 
years Was a trustee of the Milford Sav- 
ings Bank—during the last 22 years of 
this time its honored president. Only 
within the last three or four years has 
he retired from active business life, 
and he still takes a deep interest in 
local and public affairs. 

Policy Nearly Doubled. 

For fifty-seven years Mr. Daniels has 
maintained his insurance in force, pay- 
ing his premiums—$76.65 yearly—as 
per contract. The policy was original- 
ly written for $2,500, but this has been 
increased by dividend additions still in 
force until the insurance now amounts 
to $4,921, or within $69.00 of double the 
original sum. The total premiums paid 
during the 57 years of the policy’s ex- 
istence have amounted to $4,396.45, but 
the total dividend additions declared in 


the same time foot up $4,796, or about 
$400 more than the total premiums. 
Additions were surrendered to the 


amount of $2,365, their cash value, $1,- 
908.57, having been applied to payment 
of premiums, making the net amount 
of premiums paid $2,487.88, or about 
half the amount of insurance now in 
force. The case well illustrates how 
improbable it is that the premiums 
paid on a participating policy can ever 
equal the amount of insurance in force, 
no matter to what age the insured may 
live, 
Dividends Exceed Premium. 

We have referred to the fact that the 
limit of life is fixed by the American 
Experience Table at 96 years. Accord- 
ingly, on the 25th of the coming No- 
vember, the anniversary of Mr. Dan- 
iel’s policy, the reserve thereon will 
be equal to the amount of insurance 
now in force—$4,931. That being the 
case, the company can afford to pay 


him at that time the full amount of the 
sum named, if he chooses to surrender 
is policy. By the terms of the Ordi- 
nary Life contract, however, premiums 
are payable until the death of the in- 
sured if the policy remains in force. 
If, therefore, the latter is not sur- 
rendered for cash on its anniversary in 
next November, the regular annual 
premium of $76.65 will be payable at 
that time. This, however, will be no 
hardship, for the annual dividend pay- 
able at the same time will amount to 
$95.63, or a good deal more than the 
annual premium. If Mr. Daniels 
chooses to continue the insurance in 
force after that date, he will receive on 
subsequent anniversaries a dividend 
equal to the full amount of the yearly 
premium, $76.65, plus the net interest 
earned on the full amount of the out- 
standing insurance according to the 
interest factor then in use. In other 
words, his dividend in 1912 will be ap- 
proximately $300. 
Other Old Policyholders. 

We have stated that Mr. Daniels bids 
fair to beat the mortality table by some 
years. It has not often happened in 
the past experiences of life insurance 
companies that a policyholder has lived 
beyond the age of 96. Only one other 
American company, so far as known, 
has had such an experience; though al- 
ready six policyholders of the Mutual 
Life have lived to attain a greater age. 
Besides Mr. Daniels, the records of the 
company show the following. Charles 
H. Booth, who died in 1904, attained 
the age of 101 years, lacking only a 
few months. Robert Street died in 
1903 at the age of 97; Charles Rhind 
in 1908 at the age of 98; Homer Blan- 
chard in 1902 at the age of 97, and 
Jesse W. Hatch in 1910 at the age of 
98. 

Homer Blanchard held policy No. 8, 
151, the earliest issued of the five men 
tioned. The American Experience 
Table assumes that out of 100,000 per- 
sons starting at age 10, three will 
reach.the age of 95, and that none will 
live beyond 96; but it will be seen as 
above, that of 8.151 persons insuring 
in The Mutual Life at various ages, 
five lived to pass the age of 96. One 
other, George L. Newman, who holds 
policy No. 458 and was insured in the 
first twelve months of that company, 
is still living and will attain the age 
of 95 in the coming July. Mr. Daniels 
is the sixth policyholder to live beyond 
the age of 96, but he holds policy No 
13,869. 





Northern Life Items. 





The Northern Life, of Rock Island, 
Ill., has been admitted to do business 
in Iowa. 

D. G. Van Baekman, recently with 
the Mutual Life of New York, has been 
appointed manager of the department 
of business insurance for the company 

E. H. Wiley has been appointed dis- 
trict manager with headquarters at 
Bloomington, Il. 


AGENTS OF NEW ENGLAND 


SURPRISE 





CHIEF EXECUTIVES. 





Present President Foster With Bunch 
of Applications—Gold Watch for 
D. F. Appel. 





Thirty-nine out of a total of forty- 
three general agents and managers of 
the New England Mutual Life attended 
the annual meeting of the General 
Agents’ Association held in Boston 
Thursday and Friday of last week, the 
program of which was given in our is 
sue of April 27. 

However, there were some things 
which took place that were not on the 
program. One was the presentation to 
Alfred D. Foster, president, applica- 
tions aggregating upward of a million 
dollars. By a happy coincidence it was 
Mr. Foster’s birthday, and it may be 
truthfully said that no gift could have 
touched his heart more effectively than 
this manifestation of esteem and loy- 
alty to Company and its head. 

D. F. Appel, the genial and highly ca 
pable vice-president, was also taken 
unawares when called before those as- 
sembled and presented with a hand- 
some gold watch as a “token of love 
from the boys in the field.” The bond 
of affection beween Mr. Appel and the 
men who handle the rate books is most 
marked, but on this occasion he found 
himself without words with which to 
express his appreciation 

In addition to the officers of the Com 
pany, the following directors attended 
the dinner: Charles E. Cotting, Regi 
nald Foster, Henry Parkman, Nathan 
jel J. Rust and Thomas Sherwin. 

General Agents Present. 

The general agents and field mana 
gers present were as follows: 

Edward W. Allen, manager, city; 
Lathrop E. Baldwin, manager, city; 
Theodore W. Bethea, Charleston, S. C.; 


Frank O. Bristol ,Los Angeles: Bruenger 
& Dunbar, Cincinnati, Ohio: Castle & 
Cooke, Ltd., Honolulu, Hawaii: Charles 


I. Cleveland, Chicago; Albert H. Curtis, 
Boston; M. A. DeWitt, Binghamton; 
William Field, San Francisco: Charles 
H. Flood, Boston; Robert J. Guinn, 
Atlanta: H. E. Hayward, St. Louis: C 
M. Henderson, Rochester; Otto H. Hey- 
roth, Cincinnati; William L. Horne, In- 
dianapolis; Marston & Wakelin, Phila 
delphia; Horace P. McLean, New Or- 
leans: H. F. McNutt, Cleveland; Julius 
Hi. Meyer, Chicago; Charles D. Mill, 
Kansas City; Gerdon W. Noble, Omaha: 
Parker & Hinkley, Buffalo; Thomas W. 
Pomeroy, Pittsburg; Walton C. Redfield, 
Providence; Arthur J. Reeves, St. Paul: 
iee C. Robens, Hartford; A. L. Saltz- 
stein, Milwaukee: Frederick A. Savage, 
Baltimore; Ira S. Sawyer, Portland, Me.; 
A. G. Storey, Talladega, Ala.: Charles 
H. Strauss New York city: Thomas & 
Kaye, Louisville: Charles E. Thompson, 
Denver; Utter & Thompson, Detroit; 
A. M. Weil & Bro., Evansville, Ind.; 
Franklin P. Wilson, Washington, D. C. 


LIFE 
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It is needless to add that the general 
agents returned to their respective 
offices determined as never before to 
make the New England a power in the 
life insurance arena. 





REINSURED BY COLUMBIAN. 





Boston Institution Takes Over Accident 
and Health Business of Maine 
Insurance Company. 





Dating from May 1, the business of 
the Maine Insurance Company of Port- 
land, Me., has been reinsured in the 
Columbian National Life of Boston. 
Charles M. Bennett goes with the lat- 
ter company as general manager of its 
accident and health department. 

The Maine institution was organized 
January 1, 1908, to do an accident and 
health insurance business only, and for 
a time confined its operations to its 
home State. Gradually it branched out 
into adjoining territory. The company 
had a cash capital of $100,000 and a net 
surplus of approximately $25,000, with 
total assets of about $160,000. During 
the year 1909, it had a net premium in 
come of $75,831 and a total income of 
$82,059. Its net losses were $23,729 and 
expenses $46,545. 

Mr. Bennett, who takes charge of the 
accident and health department is an 
experienced casualty underwriter and 
will prove a capable lieutenant to Vice- 
President and General Manager Wil- 
liam C. Johnson. 





Reduced Tax Bill Favored. 

The finance committee of the Wis 
consin Senate held a joint hearing with 
the taxation committee of the Assembly 
relative to the bill which was presented 
offering a new form of taxation for lif 
insurance companies Attorney George 
H!. Noyes, counsel for the Northwestern 
Mutual Life, and the members of the 
appeared in favor of 
the bill which has been drawn by the 
tax commission and made strong pleas 

its favor, Judge Noyes laving parti 
cular stress on the unequal burden im- 
posed on policyholders in the North 
western Mutual Life Company on th 
taxation question, as compared with the 
taxes which policyholders in other com- 
panies have to bear. 

The fate of the bill is as yet 
problematic. 


tax commissio1 





Honored The Day. 





President Jas. A. Stephenson of the 
Southland Life of Dallas, Texas, called 
for a special effort on Friday, April 21, 
which he styled “San Jacinto Day,” it 
being the anniversary of the battle of 
San Jacinto (April 21, 1836), the re- 
sult of which “terminated the dominion 
of Mexico over Texas.” 

The agency force responded with 71 
applications for a total of $169,000 in- 
surance; a most commendable achieve- 
ment for a single day. 








7? STRENGTH Qbealil: 
f Luv Special Con weg 
zation appointed pursuanm 
- resolution adopted at the January 
meeting, and also unanimously adopted 
the following resolution on the subject 
of mutualization: 
“Resolved, That it is the sense 
of this board that mutualization as 
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LIFE INSURANCE TAXATION 








Why It Is Unjust and Tyrannical. 
(Contributed.) 


A tax upon life insurance is a “tax 
upon thrift,” they tell us, and a tax on 
thrift is a horrible thing! But some- 
how the injustice and tyranny of it do 
not seem to make much impression 
upon legislatures and the public. 

The trouble is that all property is the 
result of thrift, and all property is tax- 
ed. The thrifty wage-earner or salaried 
man saves a little of his weekly or 
monthly pay and invests it in a little 
home. That home is taxed, and that 
tax is a “tax on thrift,” if ever there 
was one. 

To oppose life insurance taxation be- 
cause it is a tax on thrift is absurd, and 
as futile as it is absurd. If we have 
u0 better argument, we may as well 
ebandon the fight. But there is a bet- 
ter argument, and a conclusive one. 
Daniel Webster first enunciated the 
true doctrine, that a tax on life insur- 
ance is a “tax upon a tax.” 

The man who accumulates a little 
fund in the savings bank, or invests his 
earnings and savings in.a home or in 
bonds or in other property, is an ex- 
emplar of thrift; but he is accumulating 
primarily for himself. He expects to 
profit personally by his labor and sav- 
ing: hopes himself to enjoy some day, 
or as he goes along, the benefits of his 
thrift and industry 

This man, of course, is accumulating 
for his family as well, for they will en- 


joy with him the fruits of his labor. 
He realizes, though, that he may die be- 
fore the home is paid for, or before the 
funds accumulated are sufficient to pro- 
vide for the necessities of the family 
after he is gone. To meet this con- 
tingency he pays the premiums on a 
life insurance policy. This he does for 
the benefit of others solely. The trans- 
action is the most unselfish in the 
world. The results of his self denial 
are to inure, not to his own benefit, but 
to the benefit of those who come after 
him. He taxes himself voluntarily in 
the premiums he pays, in order that his 
dependents may have food and clothing 
when he is no longer here to provide 
for them. He taxes himself for the ben- 
efit of the State, for his act is a war- 
ranty that his widow and orphans shall 
not become a public charge. The life 
insurance premium is a tax, voluntarily 
assumed by the individual—a _ tax 
through which the burden of public tax- 
ation is lightened for the community 
at large. Let all men pay life insur- 
ance premiums, and poverty will be 
abolished, the almshouse will be with- 
out patrons, the poor-fund tax will be 
unknown. 

Now is the tyranny and injustice of 
life insurance taxation apparent, in that 
it is not merely a “tax upon thrift,” but 
a tax upon a tax. Through that doctrine 
we win. 





LIBERAL TO THE ASSURED. 
New Policies of the Great Southern 
Life of Texas, Decidedly 
Attractive. 





Determined full measure of 
liberality as well as safety to its policy- 
the Great Southern Life of 
Houston, Texas, has issued a number 
contracts that have elicited warm 
commendation from those seeing them. 

Simply worded and clearly and at- 
tractively printed the policies, contain 
to the contract agreement, 
pertinent from the Texas in- 
surance law, thereby posting the assur 


to give 


holders, 


of 


in addition 
extracts 


ed fully as to his privileges there- 
under. 

Among other desirable features of 
the contract is the following: 


Waiver of Premiums.—The Company, 
by endorsement hereon, will waive 
payment of the premiums thereafter 
becoming due, if the insured, before at- 
taining the age of sixty years and after 
paying at least one full annual premi- 
um and before default in the payment 
of any subsequent premium, shall fur- 
nish proof satisfactory to the company 
that he has become wholly and perma- 
nently disabled by bodily injury or by 
disease so that he is and will be per- 
manently, continuously and wholly pre- 
vented thereby from performing any 

‘work for compensation or profit or 
from following any gainful occupation. 
The premiums so waived will not be a 
charge against the policy, and the 
values and benefits shown in the 
“Table of Values and Options” appear- 
ing hereon shall progress each year 
the same as if the premiums were paid 
in cash. Provided that, notwithstand- 
ing proof of disability may have been 
accepted by the company as satisfac- 
tory, the insured shall at any time, on 
demand, furnish the company satisfac- 
tory proof of the continuance of such 
disability; and if the insured shall fail 
to furnish such proof or if it shall ap- 
pear to the company that the insured 
is able to perform any work or to fol- 
low any occupation whatsoever for 
compensation, gain or profit, all premi- 
ums thereafter falling due must be paid 
in conformity with this ce~tract, The 
comnanv chotl b«.0910L8 unexcéire 2 

Addre-s with references 


ESSINGTON, “sr 


as 


The Eastern Underwriter, 105 William St., New York, N. Y. 


cause of disability, the entire and irre- 
coverable loss of the sight of both eyes, 
or the severance of both hands above 
the wrists, or of both feet above the 
ankles, or of one entire hand and one 
entire foot will be considered as total 
disability within the meaning of this 
provision. 





GENERAL AGENTS TO MEET. 





Representatives of the Equitable Life 
to Gather at Atlantic City—Day 
to be Present. 





General agents of the Equitable Life 
will hold a convention at Atlantic City 
on Friday and Saturday of this week. 
Among the topics slated for consider- 
ation are the following: 

“The Equitable and its Policy Con- 
tracts;” “How to Secure New Agents;” 
“Training New Agents; not What to 
do But How to do it;” “Agency Educa- 
tion (apart from training);” “Agency 
Organization.” 

On the evening of the 6th a banquet 
will be held. President Day is expect- 
ed to attend and speak as will also sev- 
eral other officers of the Society. 








Honor F. H. Hazelton. 

In recognition of twenty years’ suc- 
cessful service as manager of the 
Equitable Life of N. Y. for Maine, F. 
H. Hazelton was given a complimen- 
tary dinner at the Congress Square 
hotel, Portland, by Second Vice-Presi- 
dent George T. Wilson, last week. 

Over 100 guests were in attendance. 
The principal feature of the speech 
making was the address of Mr. Hazel- 
ton, himself, who said that the Equit- 
able is the only company operating in 
the State carrying a policy of $250,000 
on the life of a Maine man; that offi- 
cial reports show this company to lead 
all others operating in the Pine Tree 
State 


in the amount of business in 
force in Maine, the amount being 
$11,496,947. 





John R. Elk of Pittsburgh has been 
appointed successor to C. C. Gray who 
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Incorporated as a Stock Co.npany by the State of Illinois 






~~ 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you-—MR. AGENT 
WHY don’t you write the Company AT ONCE ? 








TOPMOST PLACE! 


This Company stands first, among the twenty companies that 
have the most insurance in force, in per-cent. of gain in insurance 
in force in 1910, based on the amount of new paid-for business. 





The cause: Our business renews exceptionally well. Underlying 
this fine record is Insurance Quality that satisfies our policyholders, 
Address 


GEORGE D. LANG, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 








The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Exceptional Record for 31 years for 
Low Rate of Mortality. Prompt Payment of Claims, Economy of Management, 
Security of its Funds and Satisfactory Results for its Policy Holders. 


Gross Assets January 1, 1911 - - $17,290,445.08 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
8. W. MEYERFELD, General Agent, 1328 Broadway, New York City 








Majestic Life Assurance Gompany 


INCORPORATED) Home Offices: INDIANAPOLIS, INDIANA 
$100,000 DEPOSITED WITH INSURANCE DEPARTMENT 


F. W. KILLEN, President GEORGE J. ROGERS, Vice President 


JOS. N. FINLEY, Second Vice President R. M. AYRES, Secretary 
DR. HARRY HUBBARD, Treasurer 


Stock Salesmen and Life Insurance Men of Ability Desired 
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Mutual Life Insurance Company 
OF BOSTON, MASS.? 


WHY NOT 
THE 18 PAYMENT LIFE? 
W BM, NO'T..: 
GEORGE T. DEXTER 


2nd Vice President 


New York, N. Y. 
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REDUCED COST OF INSURANGE 


POLICY OF HIS ADMINISTRATION. 








President Day of Equitable Will Thus 
Give Practical Benefits of True 
Mutuality. 





In a letter to the agency force of 
the Equitable Life Assurance Society, 
William A. Day the newly elected 
president, states that he will aim to 
make his administration more efficient 
and economical, and, realizing that life 
insurance is carried mainly for family 
protection, that it is the purpose to 
“discourage practices of a conflicting 
tendency which destroy the efficacy of 
the protection”—referring to the prac- 
tice of surrendering and borrowing on 
policies. His letter is as follows: 

“While I am sensible of the honor 
conferred upon me by election to the 
pre asidenc y of the Equitable, I am con- 
cious of the magnitude of the responsi- 
bility and of my limitations. My close 
identification with the administration 
of Paul Morton ought to be sufficiently 
indicative of my attitude respecting the 
conduct of the affairs of the Society. 
Let me assure you, however, that I 
should have declined the honor, great 
as it As, had I not the consciousness 
and evidence of the devotion and sup- 


port of such loyal and conscientious 
men as yourselves, our directors and 
employes. 


“The reforms which signalized the 
administration of the last five years 
will be perpetuated. The ground gained 
in this respect will be steadfastly main- 
tained. There will be no backward 
steps. The Society is and will be con- 
ducted in the spirit of the laws which 
have been placed on the statute books 
in the interest of justice to every holder 
of a policy. In a word, the Equitable 
shall continue to be the policyholders’ 
company, for whom all are working. 

“It shall be my aim to make the 
administration more efficient and eco- 
nomical, in order that the full benefits 
of mutuality may be realized in the 
reduced cost of insurance. 

Discourage Policy Loans. 

“The paramount consideration ever to 
be kept in mind is that life insurance 
is mainly taken for family protection— 
it is the assumption of the hazard 
against want which the assurant cannot 
carry. In the light of that fact we 
should discourage practices of a con- 
flicting tendency which destroy the 
efficacy of the protection. I refer to the 
practices of lightly surrendering policies 
and of borrowing on policies—which of 
late years have become so general. The 
ease with which these options are taken 
advantage of betokens a too light re- 
gard for the obligations to protect de- 
pendent loved ones. Whatever makes 
it easier to surrender the insurance 
should be opposed whenever possible by 
every man who realizes the fundamental 
reason for insurance against disaster. 

“The policy of publicity of the 
Society's affairs will be continued. 
Policyholders have a right to know and 
Will be faithfully and frankly advised 
of all important transactions and tne 
reasons therefor by the largest measure 
of publicity attainable. 

“We shall perpetuate the policy of 
investing the Society’s funds in the 
territories where the premiums come 
from. In pursuance of this policy the 
Society has loaned money on real estate 
in thirty-four States of the Union, and 
has a substantial amount invested in 
other ways in every State where we 
do business. 

Mutualization. 

“You will be interested to know that 
at the meeting held to-day the directors 
voted to continue the special committee 
on mutualization appointed pursuant 
to a resolution adopted at the January 
meeting, and also unanimously adopted 
the following resolution on the subject 
of mutualization: 

“Resolved, That it is the sense 
of this board that mutualization as 


pps ise a esiidtabiietedh 4 of In- 
surance Hotchkiss in his letter of 
January 18 to Mr. Morgan is desir- 
able, viz., in a manner that will 
avoid protracted litigation or sub- 
stantial reduction of the free sur- 
plus of the Society, and that the 
committee on mutualization con- 
tinue to co-operate with the Super- 
intendent of Insurance, the trustees 
and Mr. Morgan to that end. 


“This committee, in consultation with 
Superintendent of Insurance Hotchkiss, | 
have had several meetings with Mr. 
Morgan’s trustees, at which various | 
suggestions looking toward the com- 
plete mutualization of the Society have 
been discussed. Notwithstanding the 





| 


disposition of all concerned to favor | 


mutualization, it has been found im- | 


practicable to carry the negotiations to | 


a definite conclusion in view of Mr. 


Morgan’s absence in Europe, to say | 


nothing of the grave and difficult ques- | 


tions involved. A majority of the pres- 
ent directors are policyholders who were 
elected by the votes of policyholders, 
and the board and myself may be count- 
ed upon to earnestly co-operate in an 
effort to bring about some plan of mu- 
to the policyholders and to all of the 
tualization which will be fair and just 
interests concerned.” 





EQUITABLE BOARD. 





George Westinghouse Says No Attempt 
Was Made by Mr. Ryan to Even 
Suggest Membership. 





In a letter to the New York Times, 
George Westinghouse, a member of the 
voting trust of the Equitable Life 
created by T. F. Ryan, resents the as- 
sertion that the board of directors of 
the Society was a “Ryan board.” He 
says: 

“Will you permit me, as an associate 
of the late Grover Cleveland and of 
Morgan J. O’Brien in the voting trust 
created by Thomas F, Ryan, to express 
surprise that one of your contemporar- 
ies recently made a statement to the 
effect that the board of directors of the 
Equitable is known as a Ryan board. 
It was the purpose of the voting trus- 
tees, who had absolute power in the 
matter, to select and elect as directors 
of the Equitable independent business 
men who should be under no obligation 
to any individual, and this purpose was 
carried out, I believe, in every particu- 
lar, except in the case of two directors 
who were friends and business associ- 
ates of the late president of the Society, 
Paul Morton. I know of no instance 
where Mr. Ryan asked for the selection 
of any director. On the contrary, he 
carried out the spirit of the trust as 
we all understood it, namely, that the 
trustees were to have absolute author- 
ity without dictation from any one. 
Nothing became clearer to the trustees 
(who endeavored, but unsuccessfully, to 
secure the co-operation of a majority of 
the policyholders in the selection of 
suitable directors for the Equitable) 
than the fact that it will be utterly im- 
possible under any plan of mutualiza- 
tion to secure a representative board of 
directors. 

“Shortly after the appointment of the 
trustees by Mr. Ryan I submitted, by 
a letter published in The New York 
Times, a plan for transferring the shares 
of the corporation to large policyholders 
of the Company, thereby constituting a 
body of strong men who would co-oper- 
ate in the selection of the directors of 
the Society. The carrying out of such 
plan would return to Mr. Morgan the 
money he has invested and would 
eliminate some of the ayprehensions as 
to the future of the Society. 

“In the purchase of the majority of 
the Equitable stock and the transfer 
thereof to trustees with unlimited pow- 
er Mr. Ryan, without chance of profit, 
conferred a great benefit to the policy- 
holders and the public at a time when 
a restoration of confidence in the man- 
agement of the Equitable favorably 
affected the general financial] situation.” 











State Mutual Life Assurance Company 


——__—- OF - 
WORCESTER, MASSACHUSETTS 
BURTON H. WRIGHT, President 
INCORPORATED 1844 


PROSPERITY FIGURES 


INSURANCE IN FORCE - 7 - ~ - $140,710,898 
INCREASE OVER 1909 - - . - - 8,140,834 
Our agents had the most prosperous Year in the history of the company 


INCREASE OF PAID-FOR BUSINESS OVER 1909 15% 


$36, 327,079.03 
33,371, 841.25 
$2,955, 237.78 








ASSETS ~ - - - m . 
LIABILITIES - - - * 7 ‘ 
SURPLUS MASS. STANDARD - - 
ONLY HIGH CLASS MEN CONSIDERED 
EDGAR C. FOWLER, Superintendent of Agencies. 








St. Louis is good territory. Are you satisfied? 
Write JOHN J. KELLY, General Agent 
State Mutual Life of Worcester, Massachusetts 
at St. Louis, Mo. 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 


\ 3% reserve 








NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 
Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY UINC., Fiscal Agents 
402-404 Colonial Trust Bidg., Reading, Penna. 








WESTERN STATES LIFE 


INSURANCE COMPANY 
HOME OFFICE, SAN FRANCISCO 


WARREN R. PORTER, President 


Capital and Surplus fully paid in Cash - $1,360,206.73 
Policies up to the minute, over 3,000 ««BOOSTER”’ Stockholders. 
Desirable territory open in the Coast States for ««LIVE WIRES.” 


PRATT & GRIGSBY, General Agents 
SAN FRANCISCO 


Address : 








- MY FRIEND, DID YOU EVER SELI A LIFE IN- 
SURANCE POLICY? If you never did, wouldn’t vou like 
to? I tell you that the money a man makes in L'fe Insur- 
ance commissions is just as good money as anybody's got, 
and there’s a BARREL OF MONEY going to be made just 
that wav right here in New York DURING THE NEXT 
FEW MONTHS! Why shouldn't YOU have a whack at it? 

I do just wish that you would come up here and have a 
visit with me. We could have a smoke and a lot of talk, and 
MAYBE YOU'D BE INTERESTED —I'm pretty SURE you 
could be. 

COME AHEAD! IT’S THE PRUDENTIAL—I never 
saw such an ELEGANT LINE OF GOODS in all my born 


days ! 
ROBERT J. MIX, Manager 


20 Vesey St., New York City 
Telephone 3474 Cortland 
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P this compan ear mutualized. with- Chief left the Metropolitan for another 60) 
out serio Y and. thouzh some of Company, and efforts were made by - * 
the stockhol s held ont for a consider- Tivals to disorganize the district. Mr 
perio f time iltimately al] Grosner was promoted to fill the va- eorgia | Pp nsurance ombany of 
res were purchased and cancelled ancy, becoming suerintendent of New | om 
and the « pany has since been in the ork East District May 2, 1883. Here as 
hands of it olievholder aoe Mais he remained and managed the district O i MACO N ad GA. in 
‘ with great success until February 21, q 
igen: * Sussses, , 1898, and for a portion of that time had We i Sears Pe ing 
t! e yroblem in th Eq litable the distinction of controlling the sec- CAPITAL $1,000,000 SURPLUS $500,000 kn 
ed Many times, Owing to its ond largest debit and staff of any in sta 
ich larger than the Phoenix the company. In 1898 he was again LIFE AND CASUALTY INSURANCE tiv 
Life, it is believed by the department promoted—this time to be chief super- the 
hat, with the enabling legislation sug- visor, and after three years was oncé Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative sto 
sted by the bill, a plan can be agreed again bidden to advance higher, when, Management. First Class Openings in bothBranches fer PRODUCERS ca 
to and carried out which will, in a rea- in January, 1901, he was appointed | * ‘ of 
conably short time, accomplish the same chief supervisor at large, a position he | Address M. Y. Manley, Superintendent of Agencies / 
sult for the Equitable Life. held until his death.” i 
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crock INVESTMENT LAW 


ARGUMENTS FAVORING REPEAL. 








Presidents Ide of Home Life and Day 
of Equitable Discuss Its 
Provisions. 
Notwithstanding the contention of 
Superintendent Hotchkiss of the New 
york insurance department, as noted 
in our issue of last week, that the law 
providing for the disposal of stock hold- 
ings by life insurance companies not 
later than December 31 next, should 
not be repealed, but rather that the 
time for closing out these investments 
be extended for three years, or until 
December 31, 1914, the heads of various 
New York companies think the law 
should be repealed. In an address be- 
fore the legislative committee having 
charge of the bill, President Ide of the 
Home Life, on Wednesday of last week, 
called attention to the principal reason 
why the law was enacted, namely to 
prevent speculation in stocks for profit. 
Whether the officers in trying to sell 
stock holdings are truly representing 
the best interests of policyholders, or 
not, is, according to Mr. Ide, a question. 

He says: 

Problems in Disposing of Stocks. 

“The experience of our Finance Com- 
mittee is probably not peculiar, and the 
difficulty of the situation which has 
confronted us cannot be exaggerated. 
When the market has been strong and 
an inclination has been shown to sell 
stock securities which we held, the 
question has always arisen in our 
minds:—‘Are we properly caring for 
the interests of our policyholders, if we 
sell stock on what seems like a strong 
market, when attention is given to the 
fact that having once sold these stocks 
we can never buy them back?’ Many 
financiers are able to determine with 
more or less correctness the general 
swing of market prices, but he is indeed 


a wise man who can be expected to 
know when is the best time once and 
for all to sell securities which he is 
holding in trust for thousands of policy- 
holders, if he is never to be allowed to 


re-purchase when the decline which he 
expects takes place. Therefore, many 
directors have felt that it was the part 
of prudence and wisdom to hold the se- 
eurities until the end of the five year 
period, believing that the responsibility 
of possible future loss should be thrown 
upon the State where it belongs if this 
law remains upon our statute boks. 

“The whole disposition of the mana- 
gers of life insurance companies is to 
part with securities of corporations in 
which they hold a large and controlling 
interest, for it is evident to all managers 
that the present popular desire and feel- 
ing are that companies should avoid in 
the future fhe maintenance of such con- 
trol as being opposed to general public 
policy. 

Gradual Elimination Essential. 

“It is my firm belief under the exist- 
ing state of public opinion that this mat- 
ter will gradually shape itself toward the 
final elimination of stock holdings, but 
I also firmly believe that this liqui- 
dation should not be forced, for if it is 
to be conducted in an orderly manner 
and to the best interests of all con- 
cerned, the management of this liqui- 
dation must be placed in the hands of 
the directors who are managing the 
company. 

“Every one knows that, in the matter 
of barter, nothing is so fatal to the se- 
curing of a fair price for any commodity 
as for the purchaser to know that the 
commodity must be sold within a given 
time. Where companies have had hold- 
ings of stock in other corporations, the 
knowledge of the existence of this 
Statue has held the price at a compara- 
tively low figure, and in one instance 
the rumor that such a large block of 
stock had been sold was sufficient to 
cause an immediate rise in the shares 
of that corporation. 

Appalling Exercise of State Power. 

“This entire Section 100 needs com- 
plete revision, but possibly it is wise 





to postpone that act until there is less 
pressure and until proper time can be 
given to its careful consideration, but 
tnere Can be no postponement in this 
matter of compulsory sale. Let us look 
at the justice or injusutce of this pro- 
vision:— These stocks were bought un- 
der the existing law of the State at the 
time of purchase; they were acquired 
in absolute good taith under the direc- 
tion of the boards having these matters 
in charge. It is certainly a most ap- 
palling exercise of State power for the 
State to insert such a mandate as is 
contained in this provision. Many of 
our best lawyers claim that the State 
has far exceeded its constitutional 
powers. Whether this be so or not, if 
the State is endeavoring to treat its 
creatures with fairness and justice, 
there is little excuse or apology which 
can be offered for this order. The pen- 
alty is such that a test of the constitu- 
tionality of the law is extremely diffi- 
cult. 

“The question naturally occurs to the 
minds of the directors:— ‘As we are 
simply trying to protect the interests 
of other people, is it worth while to lay 
ourselves open to possible commission 
of a misdemeanor, in order to prove 
whether the law is constitutionai?’ 

“I, therefore, appeal to this Commit- 
tee simply on the grounds of ordinary 
justice, and ask that we be allowed to 
hold these stocks for disposition at such 
time aS may seem best to our directors 
without further regulation or limitation 
as to the securities which we now hold, 


Unjust in Principle. 


“I also wish to emphasize the fact that 
I would have the same objection to a 
time limit of ten, fifteen or twenty years 
as I have to the present limitation. It is 
the injustice of the principle which Il 
wish to emphasize, and if it is admitted 
that the underlying principle is wrong, 
unjust and unfair, it should not be al- 
lowed to remain on our statute books 
for one moment. It must be remem- 
bered that this entire insurance law 
was passed in a time of great excite- 
ment, and when popular clamor existed 
to a remarkable degree. Whether or 
not the public mind was justified in its 
attitude is irrelevant. It is the duty of 
our legislators to carefully consider 
from time to time the various provisions 
of our insurance law, and to eliminate 
from that law anything which seems 
to have been the result of popular pre- 
judice or popular excitement at the time 
of its passage. 


Against Basic Principles of Trade. 


“Economically, the provision is un- 
sound. It is contrary to the basic prin- 
ciples of trade. The unwisdom and 
injustice of this provision will possibly 
be better appreciated if we apply it in 
another department:—The feeling ex- 
ists in the minds of some that the real 
estate holdings of life insurance com- 
panies have been too large and that the | 
extreme variance of opinion as to real 
estate values makes such holdings dan- 
gerous for a life insurance company, | 
particularly in any calculation of its 
assets. Suppose the committee had 
taken this view of the situation and 
had said that life insurance companies 
must sell all of their real estate holdings | 
within five years. What would have 
been. the effect upon the value of such | 
holdings and where could the companies 
have turned to find purchasers except 
at bargain prices? No one, I believe, 
will deny that such an act would have 
caused great loss to the policyholders, 
and yet the principle is entirely the | 
same and the effect identical when simi- 
lar action is taken in regard to holdings 
of securities. 

“Whatever the result of the sale of 
securities may be to the policyholders, 
the responsibility does not rest on the 
shoulders of the insurance managers. | 
The State has stepped in and taken | 
charge of our vested interests in stocks | 
and upon the State must rest the bur- 
den, whatever that burden may be. 

“T opposed this provision on exactly 
these grounds in conference with the 
committee before the law was enacted. 
It was, I know, advocated and support- | 


ed only in a half-hearted way by some 
members of the committee, As we all 
remember, the legislature passed that 
entire act without deliberation commen- 
surate with the importance of the inter- 
ests involved. I trust that the subject 
will now have your careful and thought- 
ful consideration, and that this provision 
may be entirely eliminated from our 
law.” 
Judge Day’s Letter. 

A letter sent by W. A. Day, president 
of the Equitable Life Assurance So- 
ciety, to the committee, which he asked 
to be made a part of the record of the 
hearing through his inability to be 
present, sets forth the position of the 
Equitable Life Assurance Society on 
the subject. 

Mr. Day says the clause in question, | 
unless repealed, will inflict great loss 
upon life insurance companies without 
visible gain. We quote from his letter: | 

On June 1, 1906, he continues, this society 
lawfully held investments in such corporate 
shares of the par value of $19,601,010 acquir- 
ed at a cost of $38,805,237. In large part 
these were high-priced shares of trust com- 
panies and banks for which there is no gen- 
eral market. In its endeavor to comply with | 
the amendment of 1906 it has sold a part 
of its holdings of such shares, but the major 
pert it still holds, having been unable to | 
dispose of them at a satisfactory price when 
a compulsory sale was overhanging. 1 am 
advised that at the end of the year 1909 all 
companies subject to the law held invest 
inents of over a hundred millions in the 
proscribed securities. 

it stands out on the face of the matter 
that the sale under legal compulsion of ove1 
a hundred millions of corporate stock could 
only be effected at a serious sacrifice: that 
the loss from a forced sale of the high-priced 
shares of banks and trust companies, th 


market for which, as well known, is narrow 
and limited, would be particularly heavy: 
that there being no general demand for such 
last-mentioned shares, the amount which in 
dividual investors might absorb would be in 
significant, compared to the very  larg« 
amount to be disposed of, and thus the only 
purchasers would be great capitalists and 
syndicates who, of course, will make no 
move until the period of grace is about 


expire, whether that be Dec 
some future date should the time | 
ed, and then being the only pur 

compulsory sale they could di 
price at which they would buy 













If a change in the policy of ie St 
must be at such “avy cost, there mig 
well be hesitation and inquiry whether the 
cure proposed were not worse than the dis 
vase. But here the change in policy fron 
approval to disapproval of investment rN 
life insurance companies in corporate shares 
need not be at any such cost. To give ef 
fect to this new policy it was ficient tl 
such investments be prohibit fro 
time the law was passed. For while the ag 
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gregate holdings of corporate shares of life 
insurance companies are large and, therefore, 
could not be sold under legal compulsion ex 
cept at great sacrifice, yet the ratio of such 
holding to the total volume of assets of such 
companies is very small, the average not 
exceeding 6 per cent., and, if no further in- 
vestments of the sort were permitted, would, 
w course, grow steadily smaller as the total 
volume of increases, and as such 
shares are sold, and the proceeds reiuvested 
in the natural course of events. 
Life Presidents’ Association. 

Robert Lynn Cox appeared for the 
companies holding membership in the 
Life Presidents’ Association and said 
in part as follows: 

Whatever may be said about the wisdom 
or unwisdom of investing the funds of life 
insurance companies in stocks, and 
ever may be believed as to the evil likely 
to arise from permitting such investments, 
the fact is that since the passage of the 
Armstrong Laws no life insurance company 
in this State has been making investments 
in stocks. Furthermore, no such- life insur- 
ance company is asking for the privilege of 
making such investments. All that is asked 
is that they be permitted to hold stocks 
legally acquired until such time as the in- 
terests of the company—which means their 
policyholders—demand that such stocks be 


assets 





The figures show that the ratio of stocks 
to admitted assets has been steadily declin- 
ing during the past five years, and must con- 

At 









tinue to decline rathe han increase. d 

the end of 1906, the principal New York com- 
panies held stocks now prohibited as invest- 
ments by Section 100, equal to about ten 
per cent. of their total sets. This ratio 
has declined steadily un April 15, 1911, 





when the ratio of stocks held was but 5.59 
per cent. of their admitted assets on Jan- 
uary 1, 1911. 

To state it in another way; at the end 
of 1906 these companies held about $113,- 
™~).000 of stocks out of total assets amount 
ing to about $1,128,000,000 On April 15, 
total holdings of stocks was $75, 





S1S,047.457, out of total « g to 
$1,405,000,000 on the Ist 

These figures show that consid ) the 
mount of stocks now held, a compulsory 
ile of them would sacrifice to policyholders 
ne ous sum of money At the same 











h rat any possible 
in the matter life in- 
ce companies is a diminishir evil, and 
it has already reached a point’ so small 

‘en compared with total assets as to be 





unimportant from the standpoint of the 








State. 

Viewing the matter from the standpoint 
of policyholders, there has been no evil, for 
the record shows that stock investments 
have been more profitable to them than_in 
vestments in bonds would have beer Dur 
ing the past five years, the companies col 
lectively have sold 35.6 per cent. of tl 
stocks they held at the end of 1906, the time 
the law went into effect These stocks have 
heen sold produced a_ profit 
to policyhold I of nearly $15.000 
Ww Now if we add to this profit the exce 
of the market value over book value of the 

till remaining in the } is of the 


nies ($7,816,356), we find th 











behalf of policyho ly 10 
money might have been made for them had 
the insurance companies invested 10 
cks, instead of less, as the 
y possible evil gro out of the 
holding of these stocks that is in 
r from the standpoint of policy 
the public, TI should be interest 
» not see how such ar 


the strict supervisior 








of this State. Certainly 
of each company are ral 
fine-tooth comb aver 
i of private interest on the part of execu 
tive officers and directors in making such 
investmet is subjected to critical exa 

1? 
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view by the Insurance C« 
is not only so in theory, but 





i ery company now holk the 
st m can testify Sure such 
d supervision and criticism car 





find out and put a check upor 
il or danger lurking in conditions 
they now exist. Why, then, e 

holders to sacrifice and per 
\ to proportionately gain by a com 
> sale of the stocks now owned—prop 
iich was not purchased in violatior 


L 











ri 
of is pursuant to law and r good 
faith. property which it was lawft 
but criminal to keep 

Others may appes and speak for their 
individual interests and present the situation 
ndividual company It is my duty 
to speak for the companies collectively and 
to submit collective figures It scems to me 
results shown bv the com 
» the ones that should most 
elator. It is the aggregate 
enable him to determine 
of legislative atten 
tion exists, and whether the remedy is worth 
what it will cost 

On former when we were 
farther removed from the end of the five 
vear period within which these stocks must 
he sold (if the law is constitutional), we 
pleaded for an extension of time, believing 


it £ 
1 to buy, 











occasions, 


that would be sufficient to enable the com- 
rinies to snecessfully dispose of their hold- 
ng Now it appears very clear to us that 
n extension of time_will not suffice, and | 
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that nothing short of a repeal of the com- 
pulsory provision relating to present hold- 
ings of stock will be satisfactory. Instead 
of asking merely for a postponement, we 
ask, as we believe we have a right to ask, 
for the absolute repeal of this statute, 
which in the light of experience, we can 
now say, should never have been enacted. 





YEAR’S WORK IN FOUR MONTHS. 





Ives & Myrick Producing Good Results 
For Mutual Life In Metro- 
politan District. 


During the first four months of 1911 
Ives & Myrick, managers at 37 Liberty 
street, New York, for the Mutual Life, 
paid for $1,700,000, life insurance, 
which, by the way, is in excess of their 
quota for the year. The fact of the 
matter is, allottments have no effect on 
this firm. Their business for 1909 was 
far in excess of the amount allotted to 
them by the company, and the results 
for 1910 put the amount for 1909 “in 
the shade.” If the present rate for 
1911 is maintained—well, there’ll be 
“nothing to it” but Ives & Myrick.: 

The personnel of the firm consists of 
Charles E. Ives and J. S. Myrick. The 
latter has been for many years and 
is at the present time one of the most 
active members of the Life Under- 
writers Association of New York, hav- 
ing served it well as secretary. The 
firm represented the Mutual Life, oper- 
ating with the Raymond Agency in 
New York city from 1898 to 1906. In 
1907 they joined forces with the Wash- 
ington Life in the metropolitan terri- 
tory, having been induced to take up 
the work by John Tatlock, its presi- 
dent and former actuary of the Mutual 
Life. Following the retirement of the 
Washington Life in 1909, Ives & Myrick 
returned to the Mutual. 

That they are making good, is evi- 
denced by the above record of results 
achieved. 





VALUE OF BINDING RECEIPTS. 


In response to a communication from 
Second Vice-President Gaston, of the 
Metropolitan, to superintendents, a 
New England superintendent writes: 

“For your information, we have re- 
cently had a case where the Binding 
Receipt would have been very valuable 
to the beneficiary provided it had been 
used. One of our agents wrote a man 
and his wife for $2,000 each, but before 
the wife’s policy was issued, she was 
taken to the hospital and died, after 
having passed a satisfactory medical 
examination with our medical exam- 
iner. The policy was received, but we 
were obliged to return it to the Home 
Office on account of the full initial 
premium not being collected. 

“We brought the case to the atten- 
tion of our men, pointing out to them 
the practical part of collecting the full 
premium in every case where they can 
possibly do so. This was a good ex- 
ample to bring to the attention of an 








applicant when submitting the applica- 
tion to us for insurance.” 
It appears that the woman was but 


thirty years old and apparently in 
sound health, says The Intelligencer. 
The operation, being considered a 


minor one, was undertaken with every 
indication of the woman going through 
it easily and safely. But it turned out 
to be more serious than anticipated; 
blood poisoning set in and her death 
followed. 

Does not the above emphasize all 
that has been urged in favor of the 
Binding Receipt, with its advantage 
both to the insured and to the man who 
writes the business? 

A short time ago, as you may recall 
from the published account in The In- 
telligencer, Louis Kellner, of the firm 
of Kellner Brothers, Perth Amboy, N. 
J., signed an application for $5,000 in 
the Metropolitan. He was told of the 
advantage of the Binding Receipt, and 
required but little urging to pay the 
full annual premium of $155.30, and a 
fortunate investment it proved to be 
for his family; for before the policy 
was delivered Mr. Kellner was thrown 
out of his business wagon and killed, 
leaving a wife and five children, the 
oldest under seventeen years. The 
Binding Receipt was worth $5,000 to 
them—furnishing a $5,000 argument in 
favor of its constant use at the signing 
of applications. 


Fractional Paid-Up Policies. 

The Nortwestern Mutual Life has de- 
cided that where fractional paid-up 
policies are in force on the books of 
the Company in amounts of less than 
$1,000, and where more than five years 
have elapsed since non-payment of pre- 
mium, the Company will allow the full 
reserve as a surrender value to apply 
on new insurance on the same life. 
Full contract commissions, first year 
and renewal, will be allowed on such 
new insurance. 





American National Life. 





The American National Life of 
Lynchburg, Va., states through the col- 
umns of its bi-monthly publication, 
“The American National,” for May, 
that both in applications for insurance 
and insurance issued, the months of 
March and April were the best two 
consecutive months in the Company’s 
history. It is rare that any young com 
pany in its fourth calendar year of 
operations, in which it added more 
than a million to its insurance in force, 
can show an increase in surplus. This, 
however, was accomplished in 1910 by 
the American National Life, and Presi 
dent Taylor, who is his own superin- 
tendent of agents, conteniplates a 
reasonable increase this year over last 
year in new business added. The Com- 
pany now has more than six millions of 
insurance in force. 
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___INDUSTRIAL DEPARTMENT _ 








“PREVENTING LAPSES. 





In discussing the subject of lapses in 
last week’s issue, we ask this question: 

“You call a dozen times to get an ap- 
plication, but how many calls do you 
make to save a lapse?” 

Persistent following up of lapses is 
pound to eventually prove effectual in 
saving or reviving the majority of cases, 
just as the persistent following up of 
the prospect results in the landing of 
the application. The one is no differ- 
ent from the other. You don’t write but 
a small percentage of your new busi- 
ness at the first interview. But if the 
policyholder refuses to reconsider his 
or her decision not to pay any more on 
your first attempt, you mentally (and 
often times literally) pull out your pen- 
cil and at once proceed to enter the 


case on the lapse sheet. If persistency 
will secure the application in the first 
place, is it not logical to assume that 
persistency in following up the lapse, 
after the policyholder has carried the 
insurance, in many cases for years, 


knows the benefits of it, has a stake in 
it to the extent of many months’ pre- 
miums, should easily meet with a great- 
er measure of success? 


But how many agents, how many su- 


perintendents, how many managers 
will make more than one call (or two 
at the outside) to save or revive a 


lapse? It seems nothing short of “a 
penny wise and dollar foolish” move to 
run, sometimes a dozen or score of 
spend hours before finally get- 


times, 

ting the application, and then consider 
that vour full duty to yourself, your 
company and the policyholder in pre- 


venting that ease from lapsing has been 
cischarged when you make one, or two 


calls at the most, of five minutes dura- 
tion. 

You would be a mighty poor insur- 
ance man if you considered your pros- 
pect’s first “no” as final and dismissed 
from your mind at once all thought of 


getting an application there. No: You 
pleasantly refuse to take him serious- 
ly, leave a circular containing some new 
and important information regarding 
your company, strongly emphasize a 
special feature of your policy, and your 
parting shot usually is “Look that over, 
consider carefully the superior features 
of our policy over those of other com- 
panies—you need the protection, ete — 
1 will call again in a day or two.” And 
you do call again “in a day or two” and 
keep on calling every “day or two” un- 
til you finally land the app. Well, now, 
why should you not use the same tactics 
(and common-sense) in following up a 
lapse? Why should you accept the first 
“T don’t think I’ll pay any more” as the 
last and immediately rule the case out 
of your collection book? 

On the first indication of a policy- 
holder refusing to pay, post him or her 
thoroughly on recent developments in 
your company; emphasize the recent 
claims paid on your debit or in your 
Vicinity; tell her of her neighbors who 
have insurance in your company, leave 
some literature showing the progress of 
your company and superior points of 
the policy she has, which is always ob- 
tainable. Tell her to think it over—al- 
low your information to sink in—and 
then call back in a day or two and keep 
right on calling back every few days, 
hot once or twice, but a dozen times, 
if necessary. Persistency will just as 
surely and certainly result in cutting 
‘own your lapses as it does in obtaining 
hew applications.—Union Life Gazette. 





TRANSFERS. 





The field force will appreciate that it 
would be extremely indelicate, if not 
impolitic, to attempt to criticise the 
methods followed by many in the treat- 
Ment of transfers or to comment upon 
the scant courtesy extended to policy- 
holders who find it necessary or agree- 
able to their interests to move to some 
hew location. 

There will never be a more oppor- 
tune time than NOW to cast aside the 


antiquated prejudice that the caring of 
transfers should be a bone of conten- 
tion between members of the Field 
staff. As motion is the law of the uni- 
verse, the methods of yesterday cannot 
remain the methods of to-day. Your 
choice lies between progression and re- 
trogression. 

A greater extension of business cour- 
tesy between members of our Field 
staff would result in the better and 
more efficient handling of transfers. 
What an opportunity the very nature 
of our business affords us for rising 
above self interest and broadening out, 
so that we may be known among our 
business associates as above reproach 
and square in all our dealings. 

We Field men are, to a great extent, 
as vitally interested in the life of a 
policy and its continuance as the policy- 
holder, and more so in many instances; 
therefore, it should be our earnest en- 
deavor to extend every possible cour- 
tesy toward each other. 

It is through the energy, tireless ef- 
fort and ambition of the Field man that 
the policyholder becomes a part of this 
great institution of which both repre- 
sentative and policyholder may be 
equally proud. The policyholder, being 
indispensable to the existence and per- 
petuation of the business affording the 
desired protection, and therefore vital- 
ly interested in its present and future 





development, is entitled to the greatest | 


possible consideration and care in the 
treatment of his interests. 

This particular policyholder, having 
moved to your city or territory, being 
among strangers, undoubtedly more 
than ever appreciates the value of the 
insurance carried, and attention on 
your part affords you the opportunity 
of earning for yourself the name of a 
courteous, progressive 
Therefore, lose no time in obtaining an 


representative. | 


interview; and, paramount to all else, | 
let your initial interview be of such ha.- | 


ture as to inspire the greatest possible | 


confidence on the part of the policy- 
holder toward yourself and the Com- 
pany, bearing in mind that in no man- 
ner can this better be done than by 
doing your duty toward the policyhold- 
er and toward the agent from whom 
you receive the transfer. 

Your duty to yourself here begins. 
Grasp your opportunity. Agent and 
pouicyholder having gained mutual con- 
fidence, could better occasion be afford- 
ed leading to increased business for 
yourself and the Company, directly or 
through reference to some relative or 
acquaintance? However, should there 
be no immediate results, remember 
this—that the retention of this policy- 
holder’s influence and the protection of 
his interests are just as worthy of your 
consideration and care as those of any 
other business forming your debit. 

Brother Agent, the greater part of 
your agency was built by the other 
man. Do not underestimate the value 
of an old or new policyholder trans- 
ferred to you. The other man is still 
aiding you to greater success. Do your 
part. Teach yourself to prefer legiti- 
mate success, and not that gained at 
the expense of your brother worker. 
We naturally arouse in others the same 
spirit which we display in our actions; 
therefore, let co-operation, not unfair 
competition, be your slogan. 

As Fra Elbertus says: “Is the world 
all wrong? Reform yourself.” 

P. S.—Would it not be a wise move 
and a laudable one on the part of the 
receiver of a transfer to his territory 
or city to. communicate with the send- 
er, immediately after the first interview 
with the policyholder, intimating how 
he was getting along with his new 
client, and thus create and foster a bet- 
ter and kinder feeling among our Field 
men?—A. C. Grant, in the Prudential 
Record. 





Assistant Raphael Goldstein of the 
Bay Ridge, L. I, staff of the 
Metropolitan is continuing his good 
work as Superintendent of the Wil- 
liamsburg (N. Y.), district. His suc- 
cessor in Bay Ridge is Louis Swezey 
promoted from agent. 
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HOW HE SUCCEEDS. 





C. W. Lewis, agent of the Life Insur- 
ance Company of Va., at Danville, Va., 
in response to a query as to how he 
succeeds in keeping among the leading 
producers, says: 

“The first and most important thing 
is, To become thoroughly interested in 
what you are doing, to believe you are 
working for one of the best companies, 
and have the best contract on the mar- 
ket. When you have this faith thor- 
oughly imbedded in your own mind, it 
is easier to transmit it to the one you 
are talking to. 

“Second, Keep regularly and persis- 


tently at work, calling on prospects at 
opportune times, and always around 
the fireside (if possible) and explain 
the contract to each member of the 
family, so that, when the policies are 
delivered there is little trouble in plac 
ing the business. When this is done 


it makes it easier to collect, and saves 
many a lapse. 

“Third, Make friends with every pol- 
icyholder by courteous and polite deal- 
ings, and thereby have each policy- 
holder working up prospective appli- 
cants for you. 

“Fourth, Never hold up because you 
have a fair week’s work, but keep the 
ball rolling, and thus make each day’s 
work count for itself.” 
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YOTTON BILLS GUARANTEE. 





The recent sentencing to a long 
prison term of one of the Southern 
cotton traders who was implicated in 
the fraudulent issue of bills of lading 
for export cotton amounting to several 
millions, recalls the efforts of some of 
the surety companies to put into opera- 
tion a plan whereby the bankers would 
be relieved from a recurrence of that 
gigantic swindle. The how- 
ever, both in this country and abroad, 
sought to settle the matter among 
themselves, but, after the lapse of a 
year, our export cotton bills are no more 
desirable as a basis of credit than they 
were before, except for a very unsatis- 
factory validation by the railroads. 

The idea of guaranteeing bills of 
lading while a new one to the surety 
business, is peculiarly within the scope 
of the bonding companies. The com- 
panies already issue guarantees of sev- 
eral kinds against forgery. But the 
eotton bills of lading had difficulties 
all their own, so the underwriters who 
had the matter in charge, worked out 
a very comprehensive plan which would 
indemnify the foreign holders of our 
cotton bills against loss due to fraudu- 
lent issuance and would place them on 
a par with English bills which are the 
basis of their bank credit system. 

In spite of the distinct advantages of 
the surety guarantee, however, the plan 


bankers 


not accepted, principally because 
of the cost. This was far from ex- 
cessive; indeed, it appeared to be very 
low considering the uncertainty of fhe 
loss that might result. No surety com- 
pany had had any experience on which 
to base its rate and the very newness 
of the business would justify a con- 
servative course. It was generally un- 
derstood at the time, that the surety 
companies would undertake the line at 
a rate of about fifteen cents. 

Sneaking editorially of the sentences 
imposed on the men who were con- 
victed of the cotton bills frauds, The 
New York Times says: “These sen- 
tences are safeguards for the future, 
but they repay no losses.” That seems 
to be the point that the bankers have 
everlooked. They are trying to find 
a system that will prevent fraud, yet 
they know that embezzlements continue 


was 


in their banks in spite of system. What 
they need for the country’s cotton bills 
is indemnity, not safeguards, and the 
only way they can get indemnity is by 
purchasing it from the surety com- 
panies. 





THE CONTINENTAL ARMY. 





“Continental,” like “Equitable,” “Na- 
tional” and several other names, is pop- 
ular as a title of life insurance com- 
panies. Unfortunately, however, it 
doesn’t appear to be exactly a mascot, 
though two existing companies, the 
Continental of Utah and the Continent- 
al of Delaware, are meeting with such 
success as to prove it no longer a 
hoodoo. 

The past history of the name is at 
least not auspicious, two of the most 
discreditable failures in life insurance 
having been charged up to it. Among 
the deceased members of the family 
may be named the following: 

Continental Life of New York, failed 
i876. 

Continental Life of Connecticut, fail- 
ed 1877. 

Continental Life of Des Moines (as- 
sessment), died in infancy. 


Continental Life of Chicago (assess- 
ment), died 1906. 
Continental Life of Wilson, North 


Car., reinsured. 

Notwithstanding the bad record of 
the name, it has been adopted again by 
two companies recently launched, the 
Continental Life of Detroit and the 
Continental Assurance cf Chicago. Af- 
ter all, what’s in a name? Nobody 
cares a continental. 





STILL LIABLE FOR LOSS. 





Assignment of Interest Does Not Re- 
lease Insurance Company from 
Responsibility. 





A recent despatch from Toronto, Can., 
to the Journal of Commerce and Com- 
mercial Bulletin says: 

A judgment of far-reaching impor- 
iance to commercial corporations has 
been given in the Court of Appeals in 
this city in the case of Wade vs. the 
Rochester German Fire Insurance Com- 
pany. The judgment was, in effect, 
that fire insurance companies cannot 
evade the payment of liability, in case 
of fire, where there is any insurable 
interest in the property remaining in 
the hands of any concern that has as- 
signed, 

The circumstances of the case are as 
follows: The firm of Brooks-Sanford 
Hardware Co., Ltd., was insured against 
fire in the Rochester German Company. 
it made an assignment to Osler Wade 
in favor of its creditors. Shortly after 
the assignment the property was de- 
stroyed by fire. The insurance com- 
pany declined to pay the loss on the 
cround that, by the assignment and 
transfer of the hardware company’s 
property to Mr. Wade, it had been re- 
lieved from liability. Mr. Wade took 
the matter to the courts and was award- 
ed judgment amounting to $2,402.09. 
The insurance company appealed this 
judgment, but the appeal has just been 
dismissed with costs by the Court of 
Appeals, Meredith, J. A., dissenting. 





Former Official of Norwich Union Dead. 





Alanson F. Losee, formerly and for 
many years secretary of the Norwich 
Union Fire, at its United States branch, 
and since his retirement from the office 
four years ago, a local agent at Brook- 
lyn, died at his summer home at 
Hempstead, Long Island, on Monday. 


ANTICIPATING VALUES. 





German-American Management Refuses 
to Consider Paying $855.93 Per 
Share for Its Stock. 





However valuable the stock of the 
German-American Insurance Company, 
of New York, may prove to be in the 
early or distant future, the management 
of the corporation refuses to anticipate 
such a development when fixing present 
values, hence its controversy with cer- 
tain minority holders of its shares. Un- 
der recent date President Kremer, of 
the German-American, addressed the 
Company’s stockholders in the matter 
as follows: 

“Referring to a communication ad- 
dressed by Stephen A. McIntire, a 
lawyer, to the stockholders of the Ger- 
man-American Insurance Company, I 
beg to leave to state that on April 19 
Mr. McIntire wrote a letter to me giv- 
ing his estimate of the value of the 
shares of the German-American Insur- 
ance Company, which he reckoned to 
have a liquidating value of $855.93 per 
share. I quote from this letter as fol- 
lows, the black being mine: 

““As representing Mrs. Ada Louise 
Heinze and certain other stockholders 
of the German-American Insurance Com- 
pany, I am, as you are aware, investi- 
gating the justifiability of the proposed 
consolidation of the German-American 
{nsurance Company with the Rochester 
German Insurance Company and am 
not yet satisfied with the results of 
my investigation. * * * Although 
we believe that if the German-Amer- 
ican Insurance Company were left in 
its present form its shares would, 
like those of its compet‘tor, the Conti- 
nental Insurance Company, rise in the 
market to $1,000 a share or over, still 
in preference to litigation and the ex- 
penses attached thereto and, of course, 
with the view of avoiding any friction 
and unpleasantness, I hereby as repre- 
senting the holders of ninety-nine shares 
of stock of the German-American Insur- 
ance Company, being all of the stock 
in any way controlled directly or in- 
directly by Mr. Otto C. Heinze or my 
clients and, with Mr. Heinze’s author- 
ization and approval, offer to you these 
ninety-nine shares of stock of the Ger- 
iman-American Insurance Company at 
the price of $855.93 per share, their 
real liquidating value. This offer shall 
remain in effect until 3 o’clock P. M. 
to-morrow, April 20, 1911.’ 

“The price asked for this stock 
($855.93) was more than $250 a share 
in excess of the market value, which, 
as Mr. McIntire states in his circular 
letter to the stockholders, is about $600 
per share. 

“Mr. MelIntire’s letter in its entirety 
was considered by the directors of the 
company, but did not in the slightest 
cegree change their opinion as to the 
desirability of the consolidation with 
the Rochester German Company. As 
advised in our previous circular letters, 
the terms of the proposed consolidation 
were carefully considered by the direc- 
tors of this company, who recommend- 
ed favorable action in the matter be- 
cause they were thoroughly convinced 
that it was to the interest of the stock- 
holders that the plan should be carried 
into effect. 

“Holders of more than eighty-five per 
cent. of all the outstanding stock of the 
company have already signified their in- 
tention to vote in favor of the proposed 
consolidation and no protest has been 
received from any other source than 
the above.” 





Bad Fire at Buffalo. 





Three alarms, followed by a special 
call were sent in by Chief McConnell, 
of the Buffalo, N. Y., fire department, 
in an effort to overcome the burning of 
the Buffalo Glass Company’s plant on 
Thursday last. The fire was a severe 
one, the estimated damage being 
placed at $200,000. This is the second 


fire suffered by the Buffalo Glass Com- 
pany within a year. 








OF PERSONAL INTEREST 


Railway interests have newly dis- 
covered what has long been a matter 
of common knowledge to fire under- 
writers, namely that Edward Milligan, 
vice-president of the Phoenix of Hart- 
ford, is possessed of unusual business 
capacity and of strong executive abilj- 
ty. Always alert to capture men of 
this stamp the railway interests have 
induced Mr. Milligan to serve on the 
directorate of the New York, New 
Haven & Hartford Railway, which 
body will be considerably strength- 
ened by the acquisition. Of a rugged 
type, never shirking a fight, but rather 
enjoying one, Mr. Milligan is perhaps 
as well posted as any executive officer 
in the insurance business, and the rec- 
ord of the Phoenix under his adminis 
tration tells how well he utilizes his 
knowledge. 





The monthly paper published by one 
of the casualty companies, contains in 
its current issue a notice to the effect 
that the company would like to have 
its agents give their opinions as to the 
value of the paper to them. The ques- 
tion would seem to indicate the ex- 
istence of some doubt on the part of 
the company. 

In the newspaper and magazine 
world, it is regarded as a very difficult 
task indeed to get up a publication of 
wide and compelling interest. It is a 
life study, a peculiar work, requiring 
a special genius. No wonder, then, 
that there sometimes exists in the 
editorial sanctum, a great doubt that 
the publication diffuses this interest; 
and the more so, when the planning 
of the paper and the preparation of 
copy are a mere incident in the day’s 
work and no essential part of one’s 
duties, as is always the case with com- 
pany papers. 

There are company papers, however, 
that are both interesting and valuable. 
But, at the best, they can be but me- 
diums of information between the com- 
pany and its agents. Naturally they 
cannot be disinterested and impartial, 
the two things which above everything 
else, the reader is entitled to demand. 





“Goin’ over to see George crowned, 
eld top? Awfully sorry if you ’aven’t 
booked, old chap; the bally old liners 
are full up and unless youre goin’ over 
in your own tub, why, forget it, Com- 
modore, forget it.” The English con- 
tingent of the insurance fraternity are 
all in full feather and pluming for the 
flight. In fact, regardless of ancestral 
affiliations, the coronation is proving 
an excuse for the biggest summer exodus 
of insurance men that New York has 
seen in many a day. Whether you speak 
with a brogue, mealy mouth or drop 
your Hs, we’ll see you at the coronation, 
cold top! 





Speaking of company papers, the 
versatile and gifted John T. Stone, 
president of the Maryiand Casualty 
Company, has set a pace for “The 
Bulletin,” the Maryland’s house-organ, 
which has made that little paper bright, 
crisp and readable. It is evident that 
the Maryland staff like their work; it 
is reflected in “The Bulletin.” They 
believe in the greatness of the com- 
pany, of course, but instead of waxing 
boastful, they usually pat themselves 
on the back with a complacent and 
youthful enthusiasm that is inspiring 
rather than offensive. 

It is this pleasant and happy point 
of view that the staff has acquired 
from President Stone. The editorial 
page of “The Bulletin” is usually given 
over to “J. T. 8.” And you can be 
sure there is always something inter- 
esting and pertinent there. He is al- 
ways cheery, hopeful and if he turns 
to criticism, it is of the straightforward 
sort that you will respect whether you 
agree with it or not. Stone is a phil- 


(Continued on page 19.) 
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OTHER CITIES WELL IN HAND. 





Eastern Union at Meeting Yesterday 
Hears Final Report on Baltimore 
and Philadelphia. 





Boston is the only hitherto “ex- 
cepted city” in Eastern Union that has 
not yet amended the rules of its local 
poard to conform to the expense reduc- 
tion program of the governing organi- 
gation. While the sub-committee of 
the Union has held numerous confer- 
ences With the local agents of the Hub, 
the situation in the field, because of 
the large and hitherto open territory 
adjacent to Boston, has proven highly 
complex, and much yet remains to be 
done before a definite plan can be 
evolved. 

A meeting of the Eastern Union was 
in progress in this city yesterday as 
The Eastern Underwriter went to press, 
and while, of course, we cannot tell 
what was done, it was not anticipated 
that the Boston Committee would be 
able to report for some days. 

A final report was expected from the 
Jaltimore sub-committee, the exact 
limits of the congested district not hav- 
ing been fixed in the agreement unani- 
mously adopted by the local board of 
the Monumental] City on the 25th ulti- 
mo. At this latter gathering out of a 
total membership of 51, fully 50 were 
present, the importance of the meet- 
ing being appreciated. The suggested 
amendments to the local agreement 
were adopted unanimously, the agents 
accepting the recommendation of the 
managers that the changes be given a 
fair trial. 

The plan for Philaaelphia is defined 
in the following: 


Amendment to Philadelphia Agreement. 
Paragraph 5.—Not to give or allow, 


either directly or indirectly, to anyone, 
any brokerage, commission, rebate or 
other consideration or remuneration in 


excess of 10 per cent, on premiums of 
insurance or reinsurance on all risks, 
including dwellings and stores and 
dwellings, located in the district of 
Philadelphia bounded on the north side 
of Walnut street to the south side of 
Race street, and east side of Twelfth 
street to the Delaware River; and not in 
excess of 15 per cent. on premiums of in- 
surance or reinsurance on risks located 
in the balance of the city, excepting 
that a commission or brokerage of 25 
per cent. may be paid on premiums of 
insurance or reinsurance on risks oc- 
cupied for dwelling or store and dwell- 
ing purposes only (excepting as above 
specified); provided, however, that 
When the same are specifically rated 
we will not allow any brokerage, com- 
mission, rebate or other consideration 


cent. on the premiums on such rated | 


risks, ‘ 

Paragraph 6—It being distinctly 
provided, however, that each local 
company shall be permitted to have 
not exceeding one branch office or 
policy writing agency, and each com- 


pany shall be permitted to have not) 


exceeding a total of two policy writing 
agencies, names of which additional 
branch offices or agencies shall be filed 
with the secretary of the association. 

Paragraph 20.—To submit to the as- 
sociation a daily report containing an 
exact copy for each policy and (or) 
renewals written and for all indorse- 
ments made; said daily report to be 
confidentially examined under the super- 
vision of the secretary and returned 


to the sender at the earliest possible | 


moment, with the items stamped “Cor- 
rect” or “Incorrect,” as the case may 
be. If marked “Incorrect,” the proper 
correction is to be made at once by the 
maker of the return, who shall also 
immediately report such correction to 
the association. 

It being understood that no record of 
any policy shall be retained by the as- 
sociation other than the date of the 
return made and the number of the 
policy, except in case of errors. 

Paragraph 21.—This agreement shall 
become binding whenever in the judg- 
ment of the Executive Committee it 
shall be decided that a sufficient num- 
ber of signatures have been received. 
The ‘secretary shall then notify all 
signers thereof. 

Tentative Plan for Boston. 

According to “The Standard” of April 
29, the plan tentatively agreed to for 
handling Boston was as here given: 

That there is to be only one agent in 
corporate Boston and this agent 1s to 
be the only one to write and sign pol- 
icies. 

That the following towns be _ re- 
moved from the New England Insur- 
ance Exchange territory and placed un- 
der the jurisdiction of the Boston Board 
of Fire Underwriters: Arlington, Bel- 
mont, Brookline, Cambridge, Chelsea, 
Dedham, Everett, Hyde Park, Lexing- 
ton, Malden, Medford, Melrose, Milton, 
Needham, Newton, Quincy, Revere, 
Somerville, Stoneham, Wakefield, Wal- 
tham, Watertown, Wellesley, Weston, 
Westwood, Winchester, Winthrop and 
Woburn. 

The above cities and towns are to be 
known as the suburban rerritory of the 
Boston Board. 

Each agent therein (and the number 
is unlimited) must maintain an office 
in a mercantile building, write his own 
policies and be subject to qualifications 
drafted by an agency committee consist- 
ing of three Boston agents, three su- 
hurban agents and three company rep- 
resentatives. 

No Boston agent shall act as a subur- 
han agent, but the agency committee 
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may make exceptions. No such ap- 
pointment is to be made unless ap- 
proved by the agency committee. 

Suburban agents may report direct or 
through Boston agents at the option of 
the company. 

Agents writing business in Union ter- 
ritory shall receive on that business 15 
per cent. and 1 per cent. for expenses, 
unless they have signed the graded 
commission plan. 

Suburban agents are to be members 
of the suburban department of the Bos 
ton Board and may elect twenty mem- 
bers to become members of the Board. 

Suburban business to be _ reported 
through a stamping office. 

Mutual companies to be subject to 
such regulations as may be made by 
the Boston Board. 

Agents outside Boston Board territory 
are not to write in any part of said 
territory. 

Within the corporate limits of Boston 
the brokerage commission shall be 20 
per cent. on the following risks outside 
of the congested district: School 
houses, churches and contents, dwell- 
ings and contents: private stables and 
private garages when written in con- 
nection with dwellings. Also buildings 
occupied on the first floor as stores and 
above as dwellings, including household 
furnishings therein. 

The brokerage commission on other 
policies (outside congested district) to 
be 15 per cent. and 10 per cent, in con- 
gested district. 

Brokerage commission in the subur- 
ban district to be 15 per cent. 





interest in Blue Goose Order Waning. 

That interest in the Blue Goose Order 
is rapidly waning is attested by the 
recent disbandment of the New York 
and New Jersey Ponds, and the pos- 
sibility that the Georgia Pond may take 
similar action, a meeting to consider 
the question being called for the 13th 
iustant 





FAVOR MERGER. 





United States Fire and Peter Cooper 
Fire to Amalgamate—Trend of 
the Times. 





Appreciating the trend of the times 
the directors of the United States Fire 
and the Peter Cooper Fire, both of New 
York city, have recommended a merger 
of interest, and the matter will be sub- 
mitted to the stockholders for final ac- 
tion on the 31st inst. That the latter 
will endorse the recommendation of 
the directors is a foregone conclusion. 
Shares in the enlarged corporation, 
which will be known as the United 
States Fire, and will possess a capita: 
of $400,000 with a surplus of over $250,- 
000, will be apportioned upon the basis 
of the capital, net surplus and a fair 
allowance on the reserve of each of 
the merged institutions. 

The companies above named are and 
for some years have been managed by 
Crum and Forster, who will continue to 
handle the greater institution. 





Advocate Fire Marshal for Baltimore. 





In the opinion of Chief Horton of the 
jaltimore Fire Department, a material 
reduction in the number of fires in the 
city would be secured, if a local fire 
marshal were appointed. Just now, the 
chief says, the building department 
and the fire department work independ- 
ent of each other, and there is no way 
of keeping track of building chamges. 
If such an officer as he recommends 
was appointed and given proper author- 
ity, Chief Horton is confident the num- 
ber and seriousness of Baltimore’s fires 
would show a marked reduction. 





Entering Additional States. 





Application for entry into Georgia 
has been made by the Empire City 
Fire, of New York, while the North 
River Fire, also of this city, is seeking 
a license to operate in Florida. 
















San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 





Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 












U. $. Cash Assets, Dec. 31, 1910 $13,745,408.53 
= - « « & 
3,239,491.00 
1,427,290.00 
1,051,543.00 


aati 


Liverpool 


155,974.57 






amo FE ondon 
m” Globe 
Insurance Co. 

















































































LCIMICED 


Over $122,000,000.00 


Losses Paid in the United States 
HENRY W. EATON, 


G. 


NEW YORK OFFICE 


MANAGER 
W. HOYT, 


DEPUTY MANAGER q 


B. KREMER Jr. and T. A. WEED, 
AGENCY SUPERINTENDENTS 


45 William St. 
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BROKERS LICENSE BILL 


HEARING UPON IT SCHEDULED. 
Authorizing Procuring of Insurance in 
Non-Represented Companies— 
Other Measures. 








Albany, N. Y., May 3.—The insurance 
committees will give a hearing Thurs- 
day on the insurance brokers license 
bill. Among a number of insurance 
bills which have been passed by the As- 
sembly during the past week is that of 
Senator Ramsperger, amending article 
six of the insurance law, in relation to 
certificates of authority to be issued by 
the superintendent of insurance to for- 
eign corporations. The bill of Assem- 
blyman O’Connor, requiring industrial 
insurance companies to use the stand- 
ard form of policy and prohibiting the 
cancellation of the policy without due 
notice, has been favorably reported as 
well as the bill of Assemblyman Allen 
providing that life and casualty corpor- 
ations on the assessment or co-opera- 
tive plan may provide in their by-laws 
for the admission of minors, under 18 
years of age, to membership. 

Two important department bills, in- 
troduced by Assemblyman Hoey, were 
passed during the past week. One 
would permit firms and corporations to 
be licensed agents to procure surplus 
line fire insurance, and the superin- 
tendent of insurance to license persons, 
associations and corporations not other- 
wise authorized to do business in this 
State to issue policies of surplus line 
fire insurance in this State on the ap 
plication of licensed agents under spe 
cified conditions. The other bill amends 
the insurance law in relation to co-cper 
ative fire insurance corporations 
Among other things it permits such 
corporations to extend their territory 
within certain limits by filing with the 
superintendent a statement, verified by 
the oath of the president and secretary, 
setting forth the purpose for the ex 
tension and other information concern 
ing the corporation. 





ISSUING JOINT CONTRACT. 





Niagara-Detroit Underwriters Policy 
Latest Offering—To Write Both 
East and West. 





Under the general management of 
George C. Howe, vice-president of the 
Niagara Fire Insurance Company of 
New York, three substantial corpora- 
tions, the Niagara, Detroit Fire & Ma- 
rine and the Michigan Fire & Marine, 
have united in issuing the Niagara- 
Detroit Underwriters policy. Of the 
liability assumed by the newcomer tik 
Niagara will carry 60 per cent. and the 
remaining two offices 20 per cent each. 

Agencies will be secured throughout 
the East and Middle West; whether en- 
try will be sought on the Pacific Coast 
or not is undetermined at the time of 
writing. 

No particular drive will be made to 
get premium volume, representation be- 
ing chosen only as desirable opportuni- 
ty affords. 

Behind the policies of the Niagara- 
Detroit Underwriters will be combined 
assets of $9,736,272, capital of $1,900,000 
and net surpius of $3,470,228. The or- 
ganization is already issuing policies in 
the Empire State. 


FACILITIES LARGELY INCREASED. 





H. S. Kaufman, of New Orleans, Given 
Louisiana Representation for Sev- 
eral Prominent Organizations. 





Material additions to the underwrit- 
ing facilities of the Harry S. Kaufman, 
general agency of New Orleans, have 
been secured through the appointment 
of Mr. Kaufman as the Louisiana rep- 
resentative of the United Firemen’s of 
Philadelphia, Monongahela Underwrit- 
ers of the American Union Fire, of 
Philadelphia, and of the New Jersey 
Fire of Newark. The United Firemen’s, 


which recently increased its capital, 
and the New Jersey Fire are not yet 
in the State, though it is anticipated 
they will be very shortly, the first nam- 
el having applied for admission, while 
the New Jersey will do so in a few 
days. 


OPPOSE RATE REDUCTION. 





Local Agents at St. Joseph, Mo., Not 
Inclined to Ask Lower Tariffs from 
Their Townsfolk. 





Local agents at St. Joseph, Mo., are 
protesting to their companies against 


the action of the Hartford, German- | 


| 
| 
| 


} 





American, Fidelity-Phenix, Continental, | 
Firemens of Newark and Royal, in as| 


they say “arbitrarily” instructing a re-| 


duction in that city from the Fetter 


rates to the old premiums, previously | 


in force. 


The local agents claim that they have | 
been getting the Fetter rates since the} 
18th of March on the understanding | 


that they were the ones required by law. 
When the companies named, sent out 
the above instructions, the St. Joseph 
agents sent a delegation to Springfield 
to interview the commissioner and get 
a ruling, but this they state was never 
given them, nor any instructions on the 
subject from the State. 

The agents of other companies have 
apparently felt that an explanation was 
due their companies for reductions 
which they state have been forced upon 
them from Chicago. 

The action of the companies was 
taken according to their understanding 
of the law and the agents are writing 
business in St. Joseph at present at the 
cut rates which were in vogue there 
prior to the date meniioned. 





Deny Request of Buffalo Firemen. 





While expressing high approval of 
the services rendered the city by its 
fire department force, Mayor Fuhr 
mann, of Buffalo, denied their petition 
for an increase in salary, declaring 
that the financial condition of the mu- 
nicipality would not stand the tax. The 
increase sought amounted to about 
$150,000. 





BANGOR CONFLAGRATION. 





(Continued from page 1.) 
in the old 15 per cent. territory, cer- 
tain new institutions paid as high as 
25 and 27% per cent. for business 
there. 

The community could not be termed 
a progressive one, the only manufac- 
turers there worthy the name being a 
clothing establishment and a shoe fac- 
tory or two. Some years ago the mak 
ing of lemon crates for Italian use, was 
a thriving industry, but a change in the 
tariff laws killed it, and though efforts 
at revival have been made these have 
proven unsuccessful thus far. 

The list of companies interested, to- 
gether with their gross and net com- 
mitments as reported to the Journal 
of Commerce and Commercial Bulletin, 
is as here given: 


Gross Net 

Involved. Loss. 
RS coc b is cen ecane $47,000 $40,000 
American, Newark... 36,000 30,000 
American, St. Louis.. 35,000 27,000 
Agricultural ......... 3,000 13,009 
Atlas, London........ 7 ne 
Alliance, Phila. ..... 10,000 10,000 
Poston, Boston....... 40,000 32,000 
British Amer., Toronto ...... 15,000 


Capital Fire, Concord 24,000 21,000 


City of New York..:.. 4,000 4,000 
ig A ae ee eee 
Com. Union, London... 22,000 ...... 
Com. Usiem, MW. ¥.... WOO ceca 
Commonwealth, N. Y. 9,000 9,000 
Connecticut Fire..... ...... 30,000 
Caledonian, Edinburgh 17,800 8,400 
Caledonian-American. 2,000 1,000 
CE, ic Basic sé cuas 45,000 
COGRONS BOREL, Fils sccc <cre acs 10,000 
Commerce, Albany... 15,000 13,000 
a ee 7,200 
Dutchess, Poughk’psie ...... 24,000 











DANIEL 





Home 
Office Building 





i ee gk eae 
Reinsurance Reserve.............-... 2,037,952.60 
All other Liabilities 


NET SURPLUS.................s.++ 2,841,930.41 
TOTAL ASSETS. ..............-....$6,121,382.27 


FIREMEN’S INSURANCE CO. 


NEWARK, N. Je 
Statement January 1, 1911 





H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 
JOHN KAY, Treasurer 


$1,000,000.00 


241,490.26 




















~/ 

eee Nothing Nothing N. Y. Under. Agency 39,600 39,606 
vetr. F. & M., Detroit.Nothing Nothing New Hampshire...... 65,000 55,000 
Equitable, Providence 22,100 20,000 Nat. Union, Pittsburg 17.000 15.( ) 
KMireman’s Fund, Cal. 18,000 18,000 Norwich Union, Eng. 15,000 15,000 
Firemen’s, Newark... 30,000 25,000 Old Colony, Boston... 18,000 12.000 
Fire Assn., PRIS...... 47,000 40,000 Orient, Conn. ....... 17,000 ay 
Fidelity-Phenix, de eres 26,000 Palatine, London..... 15,000 15,000 
ridel. Underwr., MOLES ‘asvads 30,000 Pennsylvania, Phila.. 20,000 20.000 
PYRMEIE, PMR. cccce ceccce 25,000 Prussian Nat’l, Ger.. 6,000 6,000 
Germ. Alliance, N. Y. 15,000 15,000 People’s Nat’l, Phila. 8,500 5 300) 
German-Amer., N. Y.. 60,000 60,000 Phoenix, Hartford... 35,000 35.000 
Germania, N. Y...... 44,000 33,000 Phila. Underwriters.. 14,000 14/000 
Glens Falls, N. Y.... 25,000 BECO MOONEE 55 oki ccdscrias 20,000 20.000 
Granite State, N. H.. 7,700 5,200 Quincy Mutual, Mass. ...... 20,000 
Globe & Rutg., N. Y.. 25,000 = ....... Reliance, Phila....... 7,500 5,200 
Hanover, New York.. 19,000 15,000 Royal Exch., London. 10,000 10.000 
Holyoke Mut., Mass.. 60,000 60,000 Royal, Liverpool..... 95,000 95,000 
Home, New York.... 75,000 75,000 Rochester Ger., N. Y.Nothing Nothing 
Hamb’g-Bremen, Ger. 15,000 15,000 Scottish U. & Nat.... ...... 25,000 
Hartford, Conn, ..... 48,000 48,000 State, Liverpool...... ...... 2,500 
ins. Co. of N. A., Phila. 21,000 21,000 St. Paul F. & M., Min. ...... 28,000 
L. & L. & G., Eng... 60,000 60,000 Springfield F. & M., 
London & Lancashire 12,000  ...... Massachusetts 100,000 47,000 
London Assur., Eng.. 35,000 35,000 Sun, London......... 35,000 29 000 
Mere. F. & M., Boston 14,000 10,000 Security, New Haven. 14,000 11,000 
Merchants, N, Y..... Nothing Nothing Standard, Hartford... ...... 2,000 
Middlesex Mut., Mass. 13,000 13,000 S»yring Garden, Phila. 20,000 20,000 
Mich. F. & M., Detr.Nothing Nothing Traders & Mech. Mut., 

N. B. & M.In., London 27,000 27,000 Ins.. Mage. ....... 35,000 32.000 
N. B. & M, In., N. Y. 1,800 1,800 Vermont Mutual Ins., 

Niagara, New York.. 50,000 50,000 Montpelier ........ 6.000 6,000 
re 40,000 Westchester, N. Y... 60,000 52,500 
North. Assur., London 18,000 18,000 West. Assur., Toronto. ...... 15,000 
N. River & allied cos.Nothing Nothing Western, Pittsburg... 3,000 3,000 
New Brunswick, N. J. 1,500 1,500 Will’msb’gh City,N. Y. 13,600 11,600 








Hudson Underwriters 
Peoples National 


Continental 
Firemens 
International 
Granite State 
Jefferson, Pa. 
Peoples National 


Teutonia 





Scranton Fire Ins. Co. 


St. Paul Fire and Marine 


CLARENCE A. KROUSE & COMPANY 


General Insurance Agents 


Pennsylvania, New Jersey, Delaware, Ohio and West Virginia 
325 Walnut Street, Philadelphia, Pa. 


Representing the following companies for Philadelphia 


International 


Hawkeye and Des Moines 


Western and Atlantic 


For Eastern Pennsylvania and Southern New Jersey 


Concordia 
Hudson Underwriters 


Franklin, Pa. 


Hawkeye and Des Moines 


Norfolk 
Phoenix, Hartford 


Western of Pittsburg 


Western and Atlantic 


ST. PAUL FIRE AND MARINE AGENCY FOR AUTOMOBILE FLOATING POLICES 


Springfield Fire and Marine 
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As was confidently predicted would 
he the case, Governor Woodrow Wilson 
has signed two important 
measures, passed by the most recent 
session of the New Jersey Legislature, 
and warmly championed by the local 
agents of the State. 

The more important of the bills pro- 
hibits rebating in any form, while the 
second seeks to restrict the payment 
of brokerages to those holding properly 
executed licenses from the State. 

The full text of the rebate law, ef- 
fective July 4, appeared in The Eastern 
Underwriter of April 13, while the brok- 
ers’ record statute was printed in our 
issue of last week. This latter meas- 
ure became operative immediately the 
Governor attached his signature thereto. 

Aside from the above the Legislature 
prior to adjournment passed by sub- 
stantial majorities the three following 
pills, Governor Wilson signing that 
governing loss payments on Tuesday 
afternoon. Up to a late hour yesterday 
(Wednesday) the Governor had not 
passed upon either of the other two 
measures, and the probabilities now are 
that they will lie over until early in 
June, when Mr. Wilson plans to be home 
from a long contemplated western trip. 

Payment of Commission. 
1. No fire insurance company organ- 


insurance 


ized under the laws of this State 
and no agent thereof, and no agent 
of a fire insurance company of an- 


other State or foreign country trans- 
acting business in this State, and no 
person or corporation licensed as a 
broker to negotiate contracts of fire in- 
surance in this State, shall pay to any 
person or corporation for negotiating 
contracts of fire insurance any com- 
pensation, directly or indirectly, unless 
such person or corporation be a duly 
authorized agent of the company, or a 
broker duly licensed to negotiate con- 
tracts of fire insurance. 

2. Every fire insurance company or- 
ganized under the laws of this State, 
and every agent authorized to transact 
business in this State for any fire in- 
surance company, and any broker li- 
censed to negotiate contracts of fire in- 
surance in this State, shall annually, on 
or before the thirty-first day of January, 
file in the Department of Banking and 
Insurance a statement subscribed and 
sworn to by two of the principal officers 
of such company, and by such agent or 
such broker, respectively, setting forth 
that during the year closing December 
thirty-first last preceding, and in the 
course of its or his business for that 
year, the said company, agent or broker 
(as the case may be) did not pay, give 
or allow any commission, rebate, com- 
pensation or consideration of any kind 
whatever, directly or indirectly, to any 
person or corporation for securing in- 
surance, except to brokers licensed to 
transact fire insurance business in this 
State. 

3. The penalty for each violation of 
this act shall be five hundred dollars 
and all costs of suit; all penalties pro- 
vided by this act shall be sued for and 
collected by the Commissioner of Bank- 
ing and Insurance for the use of the 
State in an action upon contract in the 
nature of any action for debt in the 
name of the State; the first process 
against any person may be a capias ad 
respondendum, and any person against 
whom any judgment shall be obtained 
shall be committed to the county jail 
until such penalty and costs are paid, 
and the necessary expenses for enforc- 
ing the provisions of this act, when not 
otherwise provided for, shall be paid 
by said commissioner out of the fines 
so collected and the fees and taxes paid 
by insurance companies of other States 
and foreign countries. Any agent or 
broker violating the provisions of this 
act shall, in addition to the penalties 
above provided, be ineligible to be ap- 


NEW LEGISLATION IN NEW JERSEY 


: 


sue bonds, debentures and certificates 
against such mortgages; 
1X. Against loss from bad debts, com 


™ . . 
pointed an agent or broker for fire in- ™only known as credit insurance; 


surance in this State for the period of 
two years from the time the violation 
shall come to the attention of the Com- 
missioner of Banking and Insurance. 

4. This act shall take effect imme- 
diately. 

Concerning Loss Payments. 

1. The failure of any person insured 
against loss or damage by fire in any 
insurance company doing business by. 
or under the authority of the Depart- 
ment of Banking and Insurance of this 
State to furnish proofs of loss shall not 
be or considered a waiver of any rights 
accruing under the policy of insurance, 
and shall not debar the person so hold- 
ing imsurance from a recovery under 
said policy or the collection of such 
sum as should properly be paid under 
said policy, unless after said loss sixty 
days’ notice, in writing, that said com- 
pany desires said proofs of loss be fur- 
nished the person so insured. 

2. The provisions of the foregoing sec- 
tion shall not be varied, altered, contra- 
dicted or affected by any agreement or 
contract, but shall remain in full force 
and effect, any and all provisions in any 
contract of insurance or other agree- 
ment to the contrary notwithstanding. 

3. All acts or parts of acts incon- 
sistent with this act, so far as the same 
are or may be inconsistent, be and the 
same are hereby repealed. 

4. This act shall take effect 
diately. 

Formation of Companies. 

The third measure amends the pres- 
ent statute concerning the organization 
of insurance companies and noW reads 
(the amendment being printed in black- 
faced type) as here given: 

1. Ten or more persons may become 
a corporation for the purpose of mak- 
ing any of the following knds of insur- 
ance, to-wit: 

I. Against loss or damage to prop- 
erty by fire, lightning or tempest on 


imme- 


land; 

Il. Upon vessels, freights, goods, 
moneys, effects, bottomry and respon- 
dentia interests, and every insur- 


ance appertaining to or connected with 
marine and inland risks of transporta- 
tion and navigation; 

III. Upon the lives or health of per- 
sons, and every insurance appertaining 
thereto, and to grant, purchase or dis- 
pose of annuities; 

IV. Against bodily injury or death 
by accident, and upon the health of per- 
sons, or against loss or damage to auto- 
mobiles or motor vehicles of any de- 
scription, or to wagons or vehicles 
propelled by a horse, horses or teams 
of any description, resulting from colli- 
sion with moving or stationary objects, 
or against loss by legal liability or dam- 
age to persons or property resulting 
from collision of automobiles or motor 
vehicles of any description, or of wagons 
or vehicles propelled by a horse, horses 
or teams of any description with mov- 
ing or stationary objects; 

V. Against loss or damage resulting 


from accident’ to or injury suffered by | 


any person, for which loss or damage 
the insured is liable; 

VI. Against damage to property of 
the insured or loss of life or damage 
to the person or property of others for 
which the insured is liable, caused by 
the explosion of steam boilers, pipes, 
engines, motors and machinery connect- 
ed therewith or operated thereby; 

VII. Against loss from the defaults 
of persons in positions of trust, public 
or private, or against loss or damage 
on account of neglect or breaches of 
duty or obligations guaranteed by the 
insurer; 

VIII. Against loss or damage on ac- 
count of encumbrances upon or defects 
in titles to real property and against | 
loss by reason of the non-payment of 
principal and interest of bonds and | 
mortgages. A company organized un- | 
aer this act to transact the business 
authorized by this subdivision shall 
have the right, with its capital and sur- 
plus, to take, buy, sell and deal in first | 
mortgages on real estate, and to is-| 


| 


X. Against loss by burglary or theft; 

XI. Against the breakage of glass; 

XII. Against loss or damage by water 
to any goods or premises arising from 
the breakage or leakage of sprinklers, 
pumps or Other apparatus erected fo: 
extinguishing fires, and of water pipes, 
and against accidental injury to said 
sprinklers and other apparatus; 

XIII. Against loss or damage to prop- 
erty by any other casualty which may 
lawfully be the subject of insurance. 

Companies may be formed upon the 
stock plan to transact any kind of in- 
surance authorized by this section, or 
upon the mutual plan to transact the 
kinds of insurance described in subdivi- 
sions first, third, fourth, fifth and sixth 
hereof. 

2. This act shall take effect imme- 
diately. 

Form of Brokers’ License. 

The form of license, issued by New 
Jersey to insurance brokers recognized 
by the State, is as here reproduced: 


State of New Jersey, Department of 
Banking and Insurance. 
BOOM, wacssiccusen 1911. 


Whereas, by an act of the Legislature 
of the State of New Jersey, entitled 
“An act to provide for the regulation 
aud incorporation of insurance compa- 
nies and to regulate the transaction of 
insurance business in this State,” ap- 
proved April third, one thousand nine 
hundred and two, it is provided: 

“Sec. 81. The commissioner of bank- 
ing and insurance may license any per- 
son as a broker to negotiate contracts 
of fire insurance for other than himself, 
for a compensation, by virtue of which 
license he may effect insurance with 
any qualified insurance company of this 
State, or with agents resident and hav- 
ing a bona fide place of business in this 
State of any company of another State 
or foreign country licensed to do busi- 
ness in New Jersey, but with no others, 
* * *; for such license he shall pay 
a fee of ten dollars, authorizing him 
thus to act until the thirty-first day of 
December then next; and on payment 
of similar fee his license may be renew- 
ed from year to year.” 

Pe, SON, iki ve seerenesndadald 
Commissioner of Banking and Insurance 
of the State of New Jersey. do hereby 
NN «5% S.0.0's b Ke win Gib a adm wha baad eRe Ku 
SP sweetness 40 s0de-s Subse as a broker 
to negotiate contracts of fire insurance, 


as provided in the above-recited act, 
during the year ending December 31, 
1911. 


In witness whereof, I have hereunto 
set my hand and affixed my official seal, 
at Trenton, the day and year first above 
written. 

Commissioner of Banking and Insurance. 


Lewis & Gendar have been given the 
Brooklyn, N. Y., agency of the Com- 
monwealth Insurance Company of New 
York. 





“The Leading Fire Insurance Company 
of America.” 





Cash Capital - - $5,000,000.00 


WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries. 
A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital..... $1,000,000.00 
NUNS 55.05 0 4608 6,648,971.67 
Net Surplus 2,021,740.21 
Surplus for Policy 

Holders ....... 3,021,740.21 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Procection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - + + $1,000,000.00 
Cash Assets -+- + + $4,395,625.89 
Cash Surplus to Policy 

Holders - + + $2,063,04401 


The real strength of an insurance company is In the con- 
servatiom of its mapagement, and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. 

R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











LECITIMATE SURPLUS LINES 





of legal process. 


Extra facilities for Local Agents 


The Yorkshire Insurance Company, Ltd. 


OF YORK, ENGLAND 
FRANK & DvuBOIS, U.S. Correspondents, 47 William St., New York 


Authority to adjust and pay all Losses, and Power of Attorney to accept service 


Funds held on deposit in New York banks for protection of American policy-holders. 











OKLAHOMA FIRE INSURANCE CO. 


OKLAHOMA CITY, OKLA, 


TERRITORY 
AGENTS WANTED WHERE NOT REPRESENTED 


| OKLAHOMA 
) TEXAS 
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FOR FIRE PREVENTION 


PROPOSED LAW FOR METROPOLIS. 








Measures Suggested for Safeguarding 
Life and Property in Greater 
New York. 





As the tangible outcome of the ex- 
periences learned by the disastrous fire 
in the Asch building, in New York city, 
some weeks ago, the following meas- 
ure is now pending before the State 
Legislature: 

Section 1. Section seven hundred and 
twenty-seven of the Greater New York 
Chartier as re-enacted by chapter four 
hundred and sixty-six of the laws of 
i901 is hereby amended to read as fol- 
lows: 

Sec. 727. Bureaus—The Fire Commis- 
sioner shall have power to organize the 
Fire Department into such bureaus as 
may be convenient and necessary for 
the performance of the duties imposed 
upon him. 

One bureau shall be charged with the 
auty of preventing and extinguishing 
fires and of protecting property from 
water used at fires, the principal officer 
of which shall be called the “chief of 
department.” Another bureau shall be 
charged with the execution of all laws 
relating to the storage, sale and use of 
combustible materials, the principal of- 
ficer of which shall be called “inspector 
of combustibles.” The salary of said 
inspector of combustibles shall be 
three thousand dollars a year. Another 
bureau shall be charged with the in- 
vestigation of the origin and cause of 
fires, the principal officers of which 
shall be called “fire marshals.” A 
iranch of said bureau shall be located 
in the Borough of Brooklyn. 

There shall be in the department a 
fire bureau, which under the direction 
of the Commissioner shall have charge 
of the extinguishment of fires and the 
necessary and incidental protection of 
property in connection therewith, the 
head of which shall be the “fire chief;” 
and a bureau of fire prevention, which 
under the direction of the Commissioner 
shall perform the duties and exercise 
the powers devolved upon the Commis- 
sloner by sections 774 and 775 of this 
act. the head of which bureau shall be 
the “chief of fire prevention.” 

Sec. 2. Title three of said law is here- 
by amended to read as follows: 


TITLE 3 


PREVENTION OF FIRES—EXPLO- 
SIVES AND COMBUSTIBLE MA- 


TERIALS. 
Sec. 760. Shavings; how to be stowed 
away. i 
Sec. 761. Hoistways, iron shutters, 
ete., to be closed. 
Sec. 762. Lights, precautions against 


fire and use of aisles in places of amuse- 
ment. 

Sec. 763. Gunpowder and other explo- 
sives; sales thereof regulated. 

Sec. 764. Fireworks and explosive 
compounds; manufacture and. sale 
thereof. 

Sec. 765. Petroleum and coal oils, etc.; 
sale thereof. 

Sec. 766. Id.; continued, 

Sec. 767. Criminal liability of death 
results from violation of foregoing rules. 

Sec. 768. Fires and lights on vessels 
transporting petroleum, 

Sec. 769. Storage of certain chemicals 
regulated. 

Sec. 770. 
products. 

Sec. 771. Right to enter buildings, etc. 
for purposes of examination. 

Sec. 772. Information to be furnished 
by holders of permits. 

Sec. 773. Fines and penalties. 

774. Duties of Fire Commissioner. 
. 775. Powers of the Commissioner. 
776. Surveys of buildings. 
. 777. Investigation of fires. 
. 778. Municipal Explosives Com- 
mission. 


Sec. 3. Said law 


Id.; of certain vegetable 


is hereby amended 
by adding thereto five new sections, 
numbered respectively seven hundred 
seventy-four, seven hundred seventy- 
five, seven hundred seventy-six, seven 
hundred seventy-seven, seven hundred 
seventy-eight, as follows: 

Sec. 774. Duties of Fire Commissioner 
—The Commissioner shall enforce all 
laws and ordinances in respect of 

1. The prevention of fires. 

2. The storage, sale or use of com- 
bustibles and explosives. 

8. The construction, maintenance and 
regulation of fire escapes. 

4. The installation and maintenance 
of automatic or other auxiliary fire- 
alarm systems and fire extinguishing 
equipment. 

5. The means and adequacy of exit, 
in case of fire, from factories, asylums, 
hospitals, churches, schools, halls, thea- 
tres, amphitheatres and all other places 
in which numbers of persons work, live, 
or congregate from time to time for any 
purpose. 

6. The suppression of arson. 

Sec. 775. Powers of the Commission- 
er—The Commissioner is empowered to 

1. Cause any building, structure, en- 
closure, vessel, place or premises, or 
any part thereof, or thing therein or 
attached thereto, to be examined and 
inspected by any officer or employe of 
the department designated for such pur- 
poses. 

2. Order, in writing, the remedying of 
any condition found to exist in, on or 
about any building, structure, enclosure, 
vessel, place or premises, in violation of 
any law or ordinance in respect to fires 
or to the prevention of fires. | 

3. Require, in writing, the installation | 
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COMPANIES CAPITAL | Approx. When price | | price 
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j | 
iss inidtaddovinventescsnénnaedsa 2,000,000 15 Q 650 | 660 | 
Conmectiont wane. s dabinletnaaneicnaciaiee 300,000 2 Jad 250 pair 
EE, cass Meno odes be 100,000 | 7 A 300 dies 
REE SRS RE RGR ee 200,000 12 JaJ 210 225 | 
tt Pi cvsssonbdrrodapivaesdddeborsay 500,000 10 J 44 150 a 
as nied ccpennddesed eeopoeeebeed 125,000 12 M&N 275 woes | 
i i cneidcicened ove evestesasees 100,000 26 | O&F 400 425 | 
Metropolitan ($ 2,000,000 7 MA&N 155 175 
Prudential ( RRR ES J” 000,000 10 450 500 
Travellers aeiord PERE EIN C TES. 2,500,000 | 20 i 900 aie 
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| PINE AND WILLIAM STS., 


in any building, structure or enclosure, 
of automatic or other auxiliary fire- 
alarm system or fire-extinguishing equip- 
ment and the maintenance and repair 
thereof, or the construction, as prescrib- 
ed by any law or ordinance, of adequate 
and safe means of exit and of adequate 
and properly secured fire escapes upon 
buildings or structures. 

4.. Require any building or structure 
which, in the opinion of the Commis- 
sioner, is inadequately protected against 
fire perils to be vacated, or to be con- 
demned and removed. 

5. Cause any order of the department 
which is not complied with within the 
time, fixed in the order for such com- 
pliance, by the person to whom the 
same is addressed, to be enforced and 
to take proceedings for the enforcement | 
thereof. 

The commissioner or any authorized 
officer or employe of the department 
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WESTERN ano 
ATLANTIC FIRE 
INSURANCE CO. 


NASHVILLE, TENN. 


CAPITAL $174,910.00 
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JOHN C. PAIGE CO. 
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65 KILBY ST. BOSTON, MASS. 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
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The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
19 Barclay Street, New York 


AGENCIES 
178 Devonshire Street, 
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Pittsburg, Pa. 
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H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. 5 


Representing Eighteen Leading 
Fire Companies 


for 
Atlantic City and Vicinity 


Have desirable opening for 
another strong company. 
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may enter, at any reasonable hour, any 
building, structure, vessel, or place, or 
any part thereof, to make inspections 
or in furtherance of the purpose of any 
provision of this chapter. 


Orders of the department or of the 
fire commissioner shall be addressed to 
the owner or owners, lessees and oc- 
cupants of the building, structure, en- 
closure, vessel, place or premises affect- 
ed thereby, but it shall not be necessary 
to designate such owner or owners, 
‘Jessees or occupants by name, but the 
premises shall be designated in the ad- 
dress, so that the same may be readily 
ijentified. Service of any such order 
may be made by delivery of a copy 
thereof to the owner or any one of sev- 
eral owners, to a lessee or any one of 
ceveral lessees, or to any person of suit- 
able age and discretion in charge or ap- 
parently in charge of the premises, or 
if no person be found in charge of the 
premises then by affixing a copy of such 
order prominently upon the premises. 


Proper Surveys to Be Made. 


Sec. 776. Surveys of Buildings—If 
the person or persons served with an 
order under the last preceding section 
shall immediately agree in writing 
within such time as the fire commis- 
sioner deems reasonable to comply with 
such order he may fix such time as 
he deems reasonable within which such 
owner or Owners, lessee or lessees May 
comply with such order; and such 
owner or owners, lessee or lessees shall 
immediately employ sufficient labor and 
assistance to comply with such order 
as expeditiously as it can be done; but 
upon the refusal or neglect to comply 
with any of the requirements of an 
order so served a further notice shall 
be served upon the person or persons 
heretofore named, and in the manner 


prescribed in the last section, notifying 
him or them that a survey of the 
premises named in the said order and 
notice will be made at a time and place 


herein named, not less than twenty- 
four hours nor more than three days 
from the time of the service of said 
notice, by three competent persons, two 
if whom shall be named in said notice. 
One of the surveyors shall be the fire 
commissioner or deputy, a member of 
uniformed force or an inspector, 
designated in writing by said commis- 
oner; another shall be an architect, 
pointed by the New York Chapter 
the American Institute of Architects, 
he premises be in the Borough of 
Manhattan, the Bronx or Richmond, or 
the Brooklyn Chapter of the Amer- 

in Institute of Architects if the 
mises be in the Borough of Brook- 
lvn or Queens. The third surveyor 
ill be a practical builder or architect, 
to be appointed by the person or per- 
sons thus notified; but if such person 
neglect or refuse to appoint such sur- 
veyor, the other two surveyors may 
make such surveys, and in case of a 
disagreement of the latter, they may 
appoint a third person to take part in 
such survey, who shall also be a prac- 


tical builder or architect of at least 
ten years’ practice. In case such sur- 
veyors, or a majority of them, shall 


report that said premises violate or 
do not comply with any law or ordi- 
nance in respect to fires or the pre- 
vention of fires, the installation, main- 

nance or repair of automatic or other 
auxiliary fire alarm system or fire ex- 


tinguishing equipment, or adequate and 
safe means of exit of sufficient and 
properly secured fire escapes, the report 


of such surveyors shall be placed be- 


fore the Supreme Court at a special 
term thereof held in the county in 
which said premises are situated, or 
in an adjoining county at a time and 
place specified in said notice, and a 


trial upon the allegations and _ state- 
ments contained in said report, be the 
‘port of said surveyors more or less 
than is contained in the said notice 
of survey, shall be had before said court 

determine what measures shall be 
taken to make such building or prem- 
ises comply with the provisions of law 
or the ordinances applicable thereto. 
The report of said survey, reduced to 








writing, shall constitute the issue to | 
be placed before the court for trial. A | 
copy of said report of survey shall be | 
posted on the building by one of the | 


persons holding the survey immediate- 
ly after the conclusion of the survey. 
The architect appointed by the Chapter 
of the American Institute of Architects, 
as hereinbefore provided, who may act 
on any survey, shall be entitled to re- 
ceive the sum of twenty-five dollars, 
to ‘be paid by the Comptroller upon the 
voucher of the fire commissioner. A 
cause of action is hereby created for 
the benefit of the city of New York 
against the owner or owners of said 
building, staging or structure, and of 
the lot or parcel of land on which the 
same is situated, for the amount so 
paid with interest, which shall be prose- 
cuted in the name of the city of New 
York by the Corporation Counsel. The 
amount so collected shall be paid over 
to the Comptroller in reimbursement 
of the amounts so paid by him as afore- 
said. 

Sec. 777. Investigation of Fires—The 
Commissioner through the chief of fire 
prevention or other officer of the bureau 
of fire prevention lawfully empowered 
to administer oaths and take testimony, 
shall investigate the origin of all fires, 
and particularly of all cases of supposed 
arson, incendiarism or fires due to 
criminal carelessness, which may be 
brought to the notice of the department 
or any officer thereof. The officer con- 
ducting such an _ investigation shall 
have power to summon under subpoena 
and take the testimony, in writing and 
under oath, of all persons supposed to 
be cognizant of any fact or to have 
means of knowledge in respect of the 
origin and circumstances of any sup- 
posed arson, incendiarism or fire due 
to criminal carelessness. All such 
testimony, duly verified, with the report 
of the investigating officer, setting 
forth his opinion and conclusions in 
respect of the case, shal] be transmitted 
to and filed in the department. A copy 
of such testimony and report may be 
furnished, in the discretion of the Com- 
missioner, to the New York Board of 
Fire Underwriters, to the owners of 
property, or other persons interested, 
provided, that in all cases of supposed 
arson, incendiarism or fires due to 
criminal carelessness, the commissioner, 
or an officer of the department author- 
ized by him, shall promptly seek the 
co-operation of the police department 
and the district attorney of the county 
in which the supposed crime shall have 
cccurred, and in all such cases the com- 
missioner shall cause the police com- 
missioner and the district attorney to 
be furnished with copies of the testi- 
mony taken and reports made by 
officers of the department in respect of 
such supposed arson, incendiarism or 
fires due to criminal carelessness. All 
evidence, with the addresses of probable 
witnesses, in any such shall be 
reported by the department to the ap- 


case 


propriate district attorney without 
delay. 
Sec. 778. Municipal Explosives Com- 


mission—The municipal explosives com- 
mission, as constituted at the date 
when this act shall take effect, is con- 
tinued, and its members shall hold 
office during the pleasure of the mayor. 
All regulations of such commission ex- 
isting at the date when this act shall 
take effect, except such as relate ex- 
clusively to its organization, er to the 
duties and discipiine of its officers and 
employes, shall constitute a chapter of 
the code of ordinances of the city, and 
shall be subject to amendment or re- 
peal by the board of aldermen. 

Sec. 4. All acts or parts of acts in 
so far as inconsistent with the pro- 
visions of this act are hereby repealed 

Sec. 5. This act shall take effect im- 
niediately. 


New Water Mains for Harrisburg. 





Bids for sunplying 22-inch iron water 
mains, capable of withstanding a 


pressure of 150 pounds to the square 
inch, have been invited by the Water 
Commissioners of Harrisburg, Pa. 











HUDSON UNDERWRITERS 


COMPOSED OF 
Lumber Insurance Company of New York 
AND 


Adirondack Fire Insurance Company 
84 WILLIAM STREET NEW YORK 


GRINNELL AUTOMATIC SPRINKLERS 


STEAM AND HOT WATER HEATING AND POWER PIPING 








GENERAL FIRE EXTINGUISHER COMPANY 


Executive Offices ° ° ° - - Provipence, R. I. 








Calumet Insurance Company 
CHICAGO 








WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


General Agents in New York and New Jersey for the 
PACIFIC COAST CASUALTY COMPANY, SAN FRANCISCO, CAL. 


Capital, $400,000 Net Surplus, $276,754 


Admitted Assets, $972,387 


Writes: Liability, Fidelity, Surety, Court, Contract, Burglary 
and Plate Glass Insurance 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doling so 
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84 WILLIAM STREET NEW YORK 


Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 
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“THE VALUE OF INSPECTIONS . 





In taking the subject I have for to- 
night, I did so, not with the idea of hold- 
ing it up as a “Cure all,” but because of 
my belief in the good which can be ac- 
complished, by conscientious personal 
inspection, of all risks on the books of 
our companies, and when I say personal 
inspection, I do not mean “curb stone,” 
train platform, or inspections made 
from a map. I know there are some 
here who will not agree with my argu- 
ments, probably because inspection 
work has never been required of them 
and others, of whom it is required, that 
are opposed to the idea because of the 
time it consumes and the hard work it 
entails; 
ages 75 to -100 inspections a month, in 
addition to his other work, has no idle 
moments. 

As we all know adequate rates are 
essential to profitable underwriting, but 
these rates cannot be determined, until 
the particular hazards and deficiencies 
of a risk are determined, for no matter 
how classified, we repeatedly find risks 
of a specific class, with hazards pe culiar 
to themselves; therefore, the ground 
work of underwriting begins with in- 
epection. The inspector makes the 
rates, starting with the proper basis and 
adding the proper charges for the haz- 
ards and deficiencies, then the agent, 
if he is alert, and protecting the inter- 
ests of his clients, notifies the assured 
of the improvements necessary to re- 
duce his rate, but occasionally, a policy 
ordered canceled for some defect, easily 
within their control, such as careless- 
ness or poor management, impresses it- 
self more forcibly on their mind. Fre- 
quently the first intimation a policy- 
holder receives, that a reduction in rate 
can be secured, is, when defects are 
brought to his attention by a special 
agent, making the inspection. 
tion of the public, 


to dan- 


The educa : 
gers of faulty construction and unsafe 
conditions, in my opinion, is the duty 


of companies, special agents and agents 
and is a great step taken in the.reduc- 
tion of the criminal fire waste, which 
every year is sweeping this country, the 
first three this year exceed- 
ing the same 1910 by about 
$15,000,000. 

Special Agent Connecting Link. 

The special agent is an important link 
in the chain which binds the companies 
io their agency force. They are the 
news gatherers for the companies, keep- 
them informed on the conditions 
and business, as well as being the edu- 
cators of the in the field. Let 
them also become educators of the pub- 
lic, by dropping a word of advice 
warning here or there when inspecting 
their business and thus give material 
aid in the reduction of the fire waste. 


months of 
period of 


ine 
ing 
agents 


or 


The field man or special agent, who 
is not familiar with the risks and gen- 
eral conditions in his territory, is work- 
ing under a handicap and he cannct 
gain this knowledge, except by inspec- 
tion. If he only visits the agency town, 
he knows nothing of the smaller towns 


his territory, and if his 
pting unprotected brsi- 
companies do, it is vital 


and villages in 
company is acce 
ness, as most 





that he should also be familiar with 
these outlying districts. Inspection of 
risks, remote from an agency, frequent- 
ly enables us secure important in- 
formation regarding localities or specific 


risks, which no company would accept 
knowing the conditions, and of which 
we would have been ignorant, had it 
not been for the trip necessary te make 
the inspection in hand. 

Two years ago, on a drive, I passed 
through Arcadia in Jefferson county, 
and notified my company that it was un- 
desirable. It burned last month, and 


I notified 
fact that 


we saved $1,500. At the time 
them, I was not aware of the 
we were interested 

Most companies writing out 
protected business require a 


ide or un- 
personal 


Smoke and Cinder 
Sirich 


*Paper read before the 
Club of Pittsburg by John B. 


for the special agent who aver- 


inspection by the agent, but it is a re- 
srettable fact that a large percentage 
of agents do not carry out these instruc- 
tions, and my argument has always 
been, that there is no better way for a 
special agent to gain an accurate knowl- 
edge of his agents and their character- 
istics than by inspection of their busi- 
ness. It is just as important to inspect 
dwellings, churches and schools as mer- 
cantile risks and special hazards. Low 
valued dwellings of cheap and flimsy 
construction are mostly occupied by un- 
desirable tenants—dirty, careless and 
criminally negligent. 


I heard of a large Pittsburg agency 
recently, whose loss ratio in this coun- 
ty on frame dwellings is ever 80 per 
cent., but they do not consider it worth 
while to inspect this class. 

The heating and ventilating systems 
in some churches and schools make 
them worthy of special hazard rates. 
We all know the record of these two 
classes. I met a young special agent 
once on the train, who severely criti- 
cised an examiner for asking for inspec- 
Lions on numerous churches and schools, 
and he finished his criticism by saying, 
“All churches and schools are alike, 
there is no use inspecting them.” I 
happened to have a copy of Mr. Craw- 
shaw’s paper on the Smead Wills Sys- 
tem in my grip, so I gave it to him 
and said, “Read that.” He read it, 
handing it back without comment and 
changed the subject, but he had a far- 
away look on his face until I left him. 


As to Cancellations. 

Often has the argument been advanc- 
ed that losses saved by cancellation af- 
ter inspection, 
premiums, on 
not burn, 
pany, or in other words, a company that 
never canceled any risks would show a 
larger profit. This I do not believe. 
First, such a record cannot be kept ac- 
curately, for the reason that innumer- 
able isolated risks burn which 


risks canceled, 


never | 


if charged against return | 
that did | 
would show a loss to the com- | 


come to the knowledge of the compa- | 


nies again. 
average rate of 2 per cent, or $2,000 
on $100,000 would mean the cancella- 
tion of $50,000 insurance to equalize the 
saving on $1,000 burned, it does not rea- 
sonably substantiate this argument. 


Another argument frequently heard 


is, that those risks which are inspected | 
cancel- | 


#ud approved burn, while those 
ed never burn. At times this apparent- 
iy seems true, but how often do we ap- 
prove a risk as an accommodation to 
an agent, or mark, “Drop at expiration,” 
against our better judgment, and a 
short time afterward, sadder and wiser, 
are called on to adjust the loss? 

Accommodation lines are seldom, if 
ever, appreciated, and no good agent 
forces poor business on his companies’ 
Looks. It is almost impossible, at times, 
tc secure improvements in a risk, more 
so in the larger cities, and I refer par- 
ticularly to dirty and careless condi- 
tions, but you can at least reduce the 
line carried until the deficiencies are 
corrected, if cancellation means unduly 
disturbing the agent, but my experience 
has been that if the improvements are 
made, a few months later the same con- 
ditions will prevail, so nothing has been 
gained, and you have really weakened 
yourself with your agent; the best 
course is to cancel. 

Inspection does not necessarily mean 
cancellation. Frequently you find that 
you can afford to materially increase 
your line, which may assist your agents, 
and at the same time increase the com- 
pany’s income, or meeting the assured 
inay enable you to give him such in- 
formation as will assist him in secur- 
ing a reduction in his rate for improve- 
ments made, thus securing a better and 
more lasting client for your agent, and 


impressing on the assured the fact 
that the companies are not, as some 
think, after the highest rate they can 
“squeeze,” but only desire one at which 
they can reasonably hope to make a 
profit. 


When we consider that an | 





FUNDS FOR UNITED FIREMEN’S. 





Philadelphia Company Materially  In- 
creased Capital and Net Sur- 


plus Funds. 





Once more the popular United Fire- 
men’s Insurance Company, of Philadel- 
phia, is in position to go far afield 
for business, confident of its ability to 
properly carry it. 

Examination of the Company’s affairs 
by the Pennsylvania Insurance Depart- 
ment disclosed that its additional stock 
of $200,000, sold at a premium of 50 
per cent., has been fully paid in, there- 
by increasing the capital to $400,000 
and the policyholders’ surplus to $650,- 
000. On the tirst day of April the ag- 
gregate assets were $1,666,000. 

The United Firemen's has been in ex: | 
istence since 1860, and the fraternity 
will learn with considerable satisfaction 
uf its rejuvenation after the severe blow 
dealt it by the Chelsea conflagration. 





Favor Factory Drills for Brooklyn. | 





Incited by the harrowing loss of life 
in the Asch fire the Kings County, New | 
York, Grand Jury has been looking in- | 
to the fire protective facilities of tene- | 
ments and factories in Brooklyn dur- 
ing the past month. 

Among their findings were the fol- 
lowing: | 

“We 
building 
ward. 

“Despite the building law, 


found a case in a fireproof 
where the doors opened in- 


in many | 





cases buildings over 85 feet high were 
not supplied with 3%-inch standpipes 
Congestion Serious. 

“Congestion in many factories is a 
bad fault. The fire department should 
have control over conditions as to fir 
escapes, exits, doors, stairways, cover- 
ing of windows and general safety in 
ease of panic or fire. Any demand 
made by the fire department within th. 
limit of the law should be complied 
with at once, violations after due notice 
te be a misdemeanor. 

“We would recommend that an as 
sistant corporation counsel be located 
in Brooklyn for the use of the different 
departments in order to bring about 
quicker results in the prosecution 
violators.” 
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PERCY B. DUTTON 


FIRE UNDERWRITER 


ROCHESTER} sist. Manager 
HUMBOLDT of PENNA. 

TEUTONIA of PENNA. 

COOPER of OHIO 

























NATIONAL FIRE 


ASSETS 
Bonds and Stocks............. $7,491,467.60 
Loans on Bond and Mortgage. 1,470,175.00 
Real Estate unincumbered.... 657,740.69 
Cash on hand and in banks..-. 393,990.34 
Cash in hands of Agents..... .. 778,919.71 


$10,792,293.34 


OF HARTFORD, CONN, 
JAMES NICHOLS, President 


STATEMENT, JANUARY Ist, 1911 


SURPLUS TO POLICYHOLDERS $3,645,909.35 


INSURANCE CO. 


LIABILITIES 
ee $1,000,000 
Reserve for Re-Insurance. . 6,075,294.78 
Reserve for Outstanding Losses 646,089.21 
Reserve for Taxes, etc........ ,000.00 
Special Reserve for Contingent 

I céc.cicsescnivaen ss ,000.00 
| Se er 2,645,909.35 


$10,792,293.34 











LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 








NEWARK FIRE | 


EDGAR J. HAYNES, Jr., Pres. 


THE OLDEST FIRE —eenenes COMPANY Sra BY THE 
ATE OF NEW JERSE 


NEWARK, N. J. 


SURPLUS TO POLICYHOLDERSG..... 


Respousible Agents wanted in Cities and Towns where 
Company is not now represented 


NSURANGE CO. 


$1,083,679.19 
379,793.79 


$703,885.40 





CHAS. M. HENRY, Secy. 








CAPITAL 





_ 


CONFLAGRATION PROOF 





CALIFORNEA INSURANCE CO. 
OF SAN FRANCISCO, CALIFORNIA 


All Liabilities, including Reserve - 
| 
SURPLUS to Policy Holders - 


This Company has a record unequaled in the 
history of the Insurance business 
FRANH C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 
FOURTH AND WALNUT STREETS, PHILADELPHIA 


$400,000 
963,113 
1,125,418 
562,305 











May 4, 1911. 
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MERGER OF COMPANY INTERESTS. 





Citizens of Charlestown to Take Over 
Assets and Liabilities of Nor- 
folk Fire. . 





To secure the added strength and 
prestige afforded by larger capital and 
assets, the management of the Norfolk 
Fire, of Norfolk, Va., has arranged to 
transfer the assets and liabilities of the 
company to the Citizens Fire, of 
Charlestown, W. Va., the arrangement 
to be concluded finally about June 1, 
pending which time the Virginia cor- 
poration will continue to write business. 

A. D. Legg, who has been secretary 
of the Norfolk Fire and its underwriter 
since the Company was formed, will be 
prominently identified with the Citizens 
Fire, and will endeavor to retain to the 
enlarged institution all the connections 
of his present corporation, 

Organized in 1907, the Norfolk Fire 
has a capital of $103,895, and at the 
beginning of the present year reported 
total assets of $180,492, with a net sur- 
plus of $6,662. During 1910 it secured 
a premium income of $83,765, while it 
incurred losses of $44,261. Its aggre- 
gate expenses, aside from losses, were 
$48,359. The underwriting management 
of the Company has been very con- 
servative and it has put a good class of 
business upon its books, which has pro- 
duced a satisfactory loss ratio, but on 
account of its limited resources was un- 
able to develop such adequate volume 
of business as would afford a reason- 
able expense ratio, and the manage- 
ment and the stockholders of the insti- 
tution decided that it would be wise 
to place its business in the hands of a 
larger corporation. 

[t is expected that the agency plant 
of the Norfolk will be maintained with- 
out disturbance and that the larger 
resources of the Citizens will produce 
an increased business. 

Citizens Fire. 

Though of comparatively recent crea- 
tion, having been launched in 1907, the 
Citizens Fire has been managed with 
vigor and excellent judgment and gives 
every indication of becoming a perma- 
nent fixture in the underwriting world. 

Its gross assets at the beginning of 
1911 were $576,898, its reinsurance re- 
serve, $126,370, and its net surplus over 
capital of $300,000 and all liabilities, 
$132,826. 





Promoting at New Orleans. 





T. T. Crawford and H. F. Owsley are 
actively promoting the Commercial Na- 
tioanl Fire of New Orleans, the capital 
of which will be $500,000, with $250,000 
surplus. Shares are to be $20 each. 





Training Newark Firemen. 





A school for training firemen will 
soon be established at Newark, N. J. 
Meantime data bearing upon the gen- 
eral subject is being collected by the 
department officials. 





Continental to Open Automobile Dep’t. 


Under the management of William T. 
Koehler, the Continental and the Fidel- 


ity-Phenix Insurance companies. will 
shortly open a joint automobile de- 
partment. 





C. R. Perkins, deputy assistant man- 
ager of the North British & Mercantile 
Insurance Company, is now chairman 
of the executive committee of the 
Suburban Fire Insurance Exchange, 


having been so elected on Friday last. 





S. J. Alexander, widely known 
throughout the Middle West as the 


cago on Friday. Prior to specializing 
on adjusting Mr. Wagner was at various 
times identified with the general under- 
writing departments of several stock 
and mutual companies. 





GIVEN SOLE AGENCY. 





C. A. Krouse & Company to Represent 
Lumber Insurance Company in Phil- 
adelphia and Suburban Field. 





A capital selection has been made by 
the management of the Lumber Insur- 
ance Company, of New York, in naming 
Clarence A. Krouse & Company sole 
agents for the Company in Philadelphia 
and the territory known as Philadelphia 
suburban. 

Since its merger with the Adirondack 
Fire the Lumber is in far stronger 
financial condition than it was previous- 
ly, and will prove a welcome accession 
to the Krouse agency. 





Willing to Insure Aeronauts. 





W. H. Markham & Co., of St. Louis, 
are offering insurance on aeronauts. 
The policies cover for death only up to 





$5,000. Rates on balloonists are: One 
day, 1 per cent.; two days, 1% per 
cent.; seven days, 2% per cent.; one 
month, 5 per cent.; 12 months, 10% 
per cent. For aviators the rates are 
doubled. 

Industrial Accidents in Penna. 





Important investigations into causes 
of industrial accidents and the methods 
of constructing buildings, are proposed 
in resolutions whith were laid before 
the Pennsylvania Senate some days 
azo. The resolutions came from promi- 
nent Republican Senators and it is be- 
lieved both will be passed. 

One resolution was presented for Sen- 
ator McNichol, of Philadelphia, and 
authorizes the appointment of a com- 
mission to inquire into the causes and 
results of industrial accidents, study 
advanced methods for safeguarding 
against the same and inquire into the 
subject of fair compensation for those 
injured or killed. The bill provides for 
the appointment of seven persons by 
the Governor to compose the commis- 
sion, two of whom shall be employers 
of labor, two shall be employes of 
miners or industrial establishments, two 
shall be lawyers and one a skilled and 
experienced investigator. The bill car- 
ries an appropriation of $15,000. The 
secretary of the commission is to re- 
ceive $4,800 a year. The commission is 
to report to the next Legislature. 
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former long-time Nebraska State agent | 


of the German American Fire, died at 
Denver, Colo., some days ago. 





The Fire Association of Philadelphia 
has appointed John C. Finnell its Cook 
county. Tl, special agent. 





David S. Wagener, one of the best 


| 
| 


_known fire insurance adjusters in the | 
Itostern field, died at his home in Chi- 
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CASUALTY AND 


SURETY HAPPENINGS 





FOR CASUALTY REINSURANCE 


AUSTRIAN COMPANY ENTERING. 








W. H. Sale of Chicago Named as United 
States Manager—Newcomer of 
Strong Financial Standing. 





The International Reinsurance Com- 
pany of. Vienna, will shortly be ad- 
mitted to the United States and will 
enter every State, to do a casualty re- 
insurance business in all lines. It is a 
company of fine standing and reputa- 
tion in its home country, where its op- 
erations have been restricted to the 
above capacity. It will not do any di- 
rect business in this country. Ar- 
rangements have been made already for 
connection with a number of American 
companies and it is understood that the 
International, which will qualify in all 


States, will replace in a number of 
companies, the facilities heretofore 
given by the Munich, which is not 


entered in many States. 

General Manager W. Dunker of the 
International closed a contract last Sat- 
urday with W. H. Sale, the well known 
casualty underwriter and adjuster, to 
be general manager of the company in 
the United States, effective May 15, by 
which time the admission will be made. 
Mr. Sale will make his headquarters at 
Hartford. He was formerly with the 
Pacific Mutual and recently with the 
North American Accident. The deposit 
of $200,000 capital and a proportionate 
surplus will be made in Connecticut. 
The International has a capital of $400,- 
000 on the other side of the water 
which will shortly be increased fifty 
per cent. to furnish the United States 
capital without d&turbing home office 
finances. 


KILLED IN SENATE. 





Proposed Special Deposit Law for Sure- 
ty Companies Meets Its Waterloo in 
Upper House of Legis!ature. 





Assemblyman James of New Jersey, 
introduced a bill at the latest session of 
the State Legislature requiring foreign 
fidelity and surety companies to depos- 
it with the State fifty thousand dollars 
for the protection of their (New Jersey 
policyholders. Up to two years ago 
such a deposit was required, but in 1909, 
Mr. James fathered a bill amending 
the then law, so that any company hav- 
ing a deposit of $209,000 in its own 
State should not be reyguired to make a 
special deposit in New Jersey. Mr. 
Scharff, then a representative of the 
Fidelity and Casualty Company of New 
York, and also a State senator, was 
instrumental in having the amendment 
passed. 
| The passage of Mr. James’measure at 
|the last Legislature was opposed by all 
of the companies foreign to New Jer- 
sey and by the home companies as well 
on account of the retaliatory laws of 
| other States. The bill passed the lower 
| House, but was killed in the Senate. 





Annual Meeting of U. S. F. & G. 





The annual meeting of the stockhold 
ers of the United States Fidelity and 
Guaranty Company of Baltimore was 
held on Monday. According to the re 
port of President John R. Bland, the 
capital of the Company was the same 
as on May 1, 1910—$2,000,000. The re 
serves on May 1, 1910, amounted to $5,- 
227,714.09, while on May 1, 1911, they 
amounted to $6,203,731.76. The re 
serves have increased from $2,517,292.- 
|70 to - $3,163,221.54, and the surplus 
from $704,421.52 to $1,012,106.66. The 
| premiums written by the Company for 
the year ended April 30, 1910, amount- 
ed to $3,232,680, whereas the premiums 
| written for the year ended April 30, 
|1911, amounted to $4,020,822.99. The 


gross income of the Company on May 
1, 1911, amounted to $4,269,788.05; 
gross expenses and losses for the year 
amounted to $3,083,454.95, leaving an 
excess of income over disbursements of 
$1,186,333.10, out of which sum was 
paid a 2 per cent. quarterly, or 8 per 
cent. dividend for the year, amounting 
to $160,000, leaving an increase in the 
assets of $1,026,333.10, from which may 
be deducted depreciation in market 
value of securities of $73,218.92, leaving 
a net income in assets of the Company 
of $953,114.18. 

Upon the adjournment of the stock- 
holders’ meeting, the directors met and 
elected the following officers: 

President, John R. Bland; vice-presi- 
dents, J. Kemp Bartlett, Richard D. 


Lang, Charles O. Scull, Sylvesfer J. 
O'Sullivan, W. W. Symington and Al! 
exander Payson Knapp; _ secretary- 


treasurer, George R. Callis; auditor, W. 
George Hynson; assistant treasurer, 
Alfred Fisher; assistant secretaries, 
Albert H. Buck, Herbert L. Price, Wil- 
liam T. Morgan, C. J. McFee and G. 
Porter Houston. 





INSURING BASE BALL PLAYERS. 





Special Form of Policy Indemnifying for 
Loss by Accident Issued by North 
American Accident. 





The North American Accident of 
Chicago is writing a special accident 
policy on professional baseball players, 
protecting the management against loss 
of their services by accident during the 
progress of a game. 

The entire team of the Chicago White 
Sox has been insured by Manager 
Charley Comiskey in this manner. The 
Company has made a careful tabulation 
of statistics of baseball accidents, which 
has been obtained from the “dope” of 
years past. The rate which this busi- 
ness calls for is slightly higher than 
that for ordinary accident insurance, 
in spite of the fact that the players are 
only covered while actually in the game 
and for the playing season. 





Bankers Surety to Enter Oklahoma. 





Bankers Surety of Cleveland is 
preparing to enter Oklahoma and the 
general agency of the company in that 
State will be landed by the big agency 
of Verschyole & Co., at Oklahoma City. 

The Verschyole agency wrote nearly 
$100,000 in premiums for the Aetna Life 
& Accident in Oklahoma in 1910 and 
represents that company also in 
Northern Texas, with offices at Dallas. 


nt 
ne 


They have the National Surety com- 
pany for Northern Texas, also. 
Secretary Frank B. Wilber of the 


Bankers Surety has been making a trip 
through the Southwest and the above 
arrangement was completed by him last 
week. 


Assets Well Over Half Million. 





At the close of March 3lst, the assets 
of the International Fidelity Insurance 
Company of Jersey City, were in excess 
of $526,000, with a surplus to bondhold- 
ers of $426,433. The International is 
intelligently managed in its every de 
partment, and the effect thereof is r: 
flected in each successive statement 
the Company puts forth. 
Rhode Island General Agent for Royal 

Indemnity. 

John A. Gammons, newly appointed 
general agent of the Royal Indemnity 
for Rhode Island, is widely known as a 
successful casualty underwriter, and 
will find wide scope for his talents in 
his new connection. 





The Travelers announces the appoint- 
ment of Charles E. Ferree of New York 
city as special agent in its liability de 
partment at Syracuse, N. Y., the ap- 
pointment being effective May 1. 
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INSURANCE LEGISLATIO 


PROPER ATTITUDE OF COMPANIES. 








President of Maryland Casualty Com- 
pany Holds Underwriters Should 
Firmly Protect Their Rights. 





A well poised manager is John T. 
Stone, president of the Maryland Casu- 
alty Company of Baltimore, whose 
views upon important subjects are 
thoughtfully considered and well ex- 
pressed. 

The fraternity at large will very em- 
phatically endorse the following opinion 
held by Mr. Stone as “to the proper at- 
titude of insurance companies toward 
legislation.” 

Nobody has much respect for a 
coward. Our very pity for him is close 
kin to contempt. Even when we be- 
lieve a cause is unworthy, we admire 
those who bravely defend it. We have 
more real liking for a _ stout-hearted 
antagonist than for a chicken-hearted 
adherent. 

Of course, we do not like swash- 
bucklers either. And a man doesn’t 
have to be forever swinging his shil- 
lelah to prove he is no coward. 

The man who gets and holds our best 
and broadest approval, and who wins 
his cause soouest and surest is he who, 
without cowardice or bravado, takes 
squarely and stands firmly upon the 
ground that belongs to him, whether it 
he for defense or attack. 

That is the proper attitude for insur- 
anee companies with reference to legis- 
lation. Many bills are intreduced which 
attack such companies at some point 
or other. It is extremely rare that a 
hill is introduced which is for the ad- 
vancement of their interests. One of 
the most effective methods of defense 
is the counter-attack. It has the great 
advantage of impressing the other side 
with the readiness and willingness of 
the antagonist to meet him in a fair 
tussle. It is my opinion that insurance 
men have not availed themselves of this 
method as much as they could and 
should have done. There is a prevalent 
disposition in many minds, if we can 
judge by the number and variety of leg- 
islative attacks, to regard the insurance 
business as the brutal gamin of the 
street regards the stray dog or cat— 
tie any old tin can to him and enjoy 
the fun of seeing him try to get rid of 
it: don’t be afraid, he’ll never tvrn on 
vou! To be sure, such a conception is 
all wrong, and occasionally the _ tor- 
mentor gets an unpleasant surprise 
from the cat or the dog—-or the insur- 
ance company. But there has been 
enough - timidity or unreadiness, or 
something, on the part of the insurance 
companies to develop the sport of bait- 
ing them into one of the most popular 
diversions at many State capitais dur- 
ing the legislative season. 

An Educational Work. 

However, things are improving in 
this respect. The several associations 
among the casualty and surety compa- 
nies have become more alert and bet- 
ter organized in dealing with the “tin 
ean” contingent, a small one numerical- 
ly always. among legislators, and in in- 
forming the large number who wish to 
deal fairly and intelligently with pro- 
posed legislation, as to the actual facts 
and the certain effects of such laws. In 
this work the methods employed have 
been admirable. Propositions.are dis- 
cussed from the point of view of pure 
merit. With all proper respect for the 
dignity and responsibilities of insurance 
commissioners and of legislators there 
has been among casualty insurance men 
in these last years no cringing, no suing 
for favors and no threatening, but full 
and frank presentation of the merits of 





: WANTED. 

A number of high class travelling 
representatives for soliciting on salary. 
Some knowledge of Employers’ Liabil- 
ity and Workmen’s Collective insur- 
ance necessary. Address C, H. Boyer, 
General Accident Building, Philadel- 
phia, Pa. 


the subjects under consideration. That 
is, this has been done in a large num- 
ber of instances. There are some States 
where these statements might not be 
made so positively. The results, where 
these open, courageous, intelligent 
means have been used, are so abundant- 
ly satisfactory that insurance men 
should adhere to them everywhere and 
use them with vigor whenever legisla- 
tive proposals affecting their business 
are introduced. 

But, it is high time that we were 
taking the initiative, also, in some 
directions. Active and determined ef- 
forts should be made to secure the re- 
peal of some laws now on the statute 
books of some States. Among the laws 
to be thus attacked for repeal are the 
so-called anti-trust laws relating to in- 
surance companies, special deposit 
laws, laws authorizing examinations at 
the expense of the company examined, 
municipal tax and license laws, and 
certain forms of resident agent laws. 
And as the law making power has been 
successfully invoked to place needless 
and harmful restrictions around repu- 
table and sound insurance companies, 
those companies should invoke that 
same power to place effective prohibi- 
tions in the way of wild-cat, under- 
ground, overhead, unsound, irresponsi- 
ble, tax-dodging, and law-evading con- 
cerns, incorporated or otherwise, which 
now operate with impunity in many 
States to the loss of the public and 
to the damage of licensed, law-abiding 
and reputable companies. Another line 
of affirmative initiative work of this 
sort is in the direction of meeting the 
present wide-spread demand for a re- 
duced expense ratio. The largest 
single item in the cost of producing 
business is that of commissions. High 
rates of commission usually foster the 
pernicious habit of rebating. A care- 
fully framed law fixing maximum com- 
mission rates and effectively forbidding 
rebates would be @ boon to the non- 
rebating agents in freeing them from 
illegitimate competition of rebaters, 
and would at the same time help to 
reduce the cost of production and thus 
meet the popular clamor against ex- 
cessive expense ratios. 

There is a fine opportunity, and a 
rightful place, for constructive coura- 
geous legislative work by insurance 
companies, and in the doing of such 
work lies their right attitude toward 
tne whole subject of legislation as it 
affects their interests. 





REPORT OF GUARANTEE FUND. 





Auditors Find Much to Condemn in 
Workings of Oklahoma Bank 
Law. 





The report has recently been made 
public of the condition of the bank 
guaranty deposit fund as made to the 
State Bankers’ Association of Oklahoma | 
by a firm of public accountants of 
Kansas City. 

The report covers all the transactions | 
relative to the fund from the time the 
law went into effect in March, 1908, 
until Jan. 39, 1911. It was printed un- 
der the direction of the State Bankers’ 
Association, and a circular letter from 
the Association accompanies the report 
and says that the duty of making a 
report on the guaranty fund’s condi- 
tion devolved upon the officers of the 
Association “after waiting for over | 
three years for the State officials to | 
make a full, complete and comprehen- 
sive report to the State bankers with- 
out avail.” 

The report shows that on Jan. 30, | 
1911, there was a cash balance on hand 
in the guarantee fund of $36,292, and 
that the Planters and Mechanics bank | 
of Oklahoma City, which recently 
failed, is being handled out of the bal-| 
ance on hand. 

An introductory to the report signed | 
by the auditing company says: 

“It is necessary to preface our report 
by referring to the incompleteness of | 
records available. Our examinations 
contemplate complete audit of affairs of | 
each bank which failed or has required | 
assistance, but such audit has not been | 





possible in the case of the Columbia 


Bank and Trust Company, which failed 
in Oklahoma City on Sept. 29, 1909. 
Certain absolutely essential records 
have disappeared, such as discount 
register, general cash journal, etc., nor 
have we found such records as would 
make it possible to reconstruct those 
missing. 

“Apart from individual banks the 
records of the banking board are very 
incomplete and inaccurate from time of 
organization until the last few months. 
We have found no intelligible records 
prior to March, 1910, at which time the 
accounts with the banks and warrants 





issued were copied from the treasurer’s | 


books. 

“No minutes of meetings of the bank- 
ing board were found prior to March 
30, 1910. During the interim from 


Sept. 28, 1909, to December, 1910, the 


guarantee fund account in the treas- 
urer’s Office showed a balance vastly 
greater than was on hand, while the 
books of the banking board did not 
and could not show the condition of 
the fund.” 

The report shows that ten banks have 
failed, been liquidated through other 
banks or been assisted from the guaran- 
tee fund. Five different assessments 
were made on State banks’ average 
daily deposit to Jan. 30 last, bringing 
into the fund a total of $878,352. The 
cash balance on hand was $36,292. 

Under the head of disbursements a 
total of $46,042.97 is given as “balance 
to be accounted for.” Forty thousand 
has been loaned on the capital stock 
of a State bank, $119,750 placed as 
special deposits in State banks that 
needed assistance and $665,306.54 was 
lost entirely in paying depositors of 
failed banks and liquidating other 
banks, 

The Columbia failure cost the guar- 
antee fund $606,780.35. Nothing indi- 
cates that any special deposit to assist 
the banks has ever been paid back. 

After the guarantee law went into 
effect 263 new State banks were organ- 
ized and have paid into the fund $40,915 
and forty-five State banks have been 
nationalized after they have paid $47,- 
314 into the guarantee fund. On Jan. 
3) eighty-six banks had not paid guar- 
antee assessments amounting to $12,725. 





Dustless Dusters. 





Local agents would 


Record:” 
“Underwriters are constantly 
confronted with new hazards. 


being 
One of 


, the latest in connection with dwelling 


SURETY BONDS 





perform a de-| 
sirable service to their companies and | 
assured, by passing along to the latter | 
the following from the “Fireman’s Fund | 


_ SAMUEL APPLETON, United States Manager 





of Hew York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, Presiden. 
290-292 Groadway, New York. 





house risks particularly, seems to be 
from ‘dustless dusters,’ composed most- 
ly of flannel and paraffine oil, and sub- 
ject to spontaneous combustion if care- 
lessly handled, or left to accumulate in 
obscure corners. 

“Fires in dwelling houses are also be- 
ing reported from the use of various 
oils and dust preventatives that are ap- 
plied with mops to floors, after which 
the mops are handled with as little at- 
tention as would naturally be given to 
the so-called ‘safe and sanitary dusters.’ 

“It is well known that only rags and 
waste should never be allowed to ac- 
cumulate, as vegetable oils (especially 
linseed oil), in connection with sub- 
stances which readily carbonize, will, 
under favorable conditions, ignite very 
quickly, but the experience of fire in- 
surance companies indicates that the 
widely advertised ‘dust preventatives’ 
referred to above are more hazardous 
than the usual forms of oily waste 
with which people are more familiar.” 





The Union of Buffalo has placed its 


sole Cook county, IIl., agency with 
Brown, Anderson and Young of Chi- 
cago. 





The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 








Take a look at our 


New York Office 


56 Maiden Lane 


THE BANKERS SURETY CO. 





CLEVELAND 





men’s Compensation, Elevator, and 


ROBERT J. HILLAS, President 

HEDLEY R. WOODWARD, Vice-President 
HENEY CROSSLEY, Asst. Sec retaiy 
GEORGE W. ALLEN Asst. Secretary 


THE FIDELITY AND CASUALTY COMPANY 


92-94% Liberty and 97-1083 Cedar Streets, New York City 


NE indie dali y de do ute dawk Sate dase Saas wbhayael $9,859,430.25 
I ID og on sy i ovtemctboceceho es 2,945,695.84 
Losses paid to December 31, 1910......... 34,414,003.35 


This Company grants insurance as follows: 
Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler,Fly Wheel, 
Employers’ Liability, Public, Teams, Automobile, Workmen’s Collective, Work- 
General 
Health, Physicians’ Liability, and Druggists’ Liability. 
OFFICERS 


Liability, Personal Accident, 


FRANK E. LAW, Vice-President 
THEODORE E,. GATY, Secretary 





C.E. SCATTERSOCD, Aces. Seo" LPHI A 








FREDERICK R JONES, Asst. scars | 
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SPECIAL TALKS WITH LOCAL AGENTS 





The personal accident in- 
surance agent, who con- 
tends that competition in 
the business is so keen that little op- 
portunity for profitable soliciting exists, 
would do well to ponder carefully the 
following from the “Agents Record” of 
the United States Health & Accident 
Insurance Company: 


Prospects. 


Our total population is now upward 
of 90 millions. We will assume that 
about one-fourth of this number, or 22 
millions, are of insurable age and con- 
dition. Now, the present annual prem- 


jum income of all companies and asso- 
ciations from health and accident busi- 
ness in the United States will not ex- 
eeed Fifty-five Million Dollars; assume 
that the average annual premium per 
risk in both commercial and industrial 


business is $15.00 (and that is putting 
it low) and we find there are less than 
4 million people in the whole country 
who are carrying income insurance with 
any gular stock company or associa- 
tion engaged in that line of business, or 
about one in every five or six insurable 
risks. The increase in population in the 
United States during the last 10 years 


was more than five times the total num- 
ber of persons now insured. 

The greatest difficulty the companies 
have is to secure good agents in suffi- 
cient numbers to enable them to reach 
even a small fraction of the available 
risks. There are hundreds of thousands 
to whom the message has never yet 
been carried and the field will continue 


to expand faster than men can be ob- 
tained to occupy it. 

So will be seen that there is no 
dearth of prospects—no scarcity of raw 
material—and that opportunity still has 
a big lead in the race with accomplish- 
me The public is in need of educa- 
tion on the subject of income insurance 
and it is our business to teach them. 
TI need to know that about one man 
in six suffers some physical set-backs 
every 12 months; that there are con- 
stantly 3 million people in the United 
States who are ill; that one out of every 
ten deaths in the United States is due 
to accident; and that accident and 
health insurance is one of the real 


necessities of life. 

“Happy those who, knowing they are 
subject to uncertain changes, are pre- 
paiet and armed for either fortune; a 
rare principle, and with much labor 
learned in wisdom’s school.” 

s -+ 8 


The idea that mechanical 
devices can be made to 
give absolute protection 
against burglary, has 
been sufficiently explod- 
ed to make additional evidence super- 
fluous, yet, now and then, a job is “pull- 
ed off” suecessfully in the face of such 
tremendous obstacles, that they are en- 
titled to be marked and remembered. 

The Maryland Casualty Company re- 
cently paid an $8,000 loss on a burglary 
of this kind. The assured in this case 
conducted a wholesale business in os- 
trich feathers. He occupied a loft on the 
third floor of a well-protected building, 
all the doors and windows of his own 
establishment being protected with a 
system of electric alarms, in addition to 
being strongly locked and bolted. The 
front door of the building is provided 
with a substantial iron gate that is 
thrown across the regular door after be- 
ing locked, Yo further place this par- 
ticular establishment in a select class 
as a burglary risk, a few doors away 
in the same street, is a police station. 
Then, in ad@ition, 
man patroling that beat, there were two 
Officers of 
bloc 

But just to show the futility of de- 
pending upon mechanical—or even 
human—agencies for protection against 
burglary, this ostrich dealer suffered a 


Insurance 
the Only 
Protection. 


loss of $11,000. The simplicity, with 
which the job was carried out in the 
face of all these obstacles, is at once 
astonishing and ridiculous. 

The burglars—how many there were 


to the regular police- | 


a private agency on the| 





is not known, as they were neither seen, 
leard, nor traced afterward—instead of 
uttacking the ostrich establishment at 
once, and walking into the electric 
alarms, they went two floors above 
where there were no alarms. WBasily 
breaking through the loft door here, 
they attacked the floor, boring thirty 
auger holes in the steel ceiling of the 
loft beneath and taking up a section 
of it. By means of a rope of silk skirts, 


which was the stock in this loft, they | 
lowered themselves to the one beneath 


and repeated the performance, making 
their escape with $11,000 of booty and 
without detection. As an 
against the efficiency of protective de- 
vices instead of burglary insurance, this 
ease looks like the last word. 

£ * * 


Does it pay to put much 


Economy _ time in on hard personal 
and Hard accident prospects? Some 
Prospects. say, No, drop them quick! 
Others say, stay with 

them; they’re the staying policyholders. 


There is something to be said on both 
sides of the question, but from the 
standpoint of economy of time alone, it 
would seem to be a great advantage to 
eliminate as quickly as possible the dif- 
ficult and long drawn-out cases. 

This has always been a distinguishing 
characteristic of successful salesman- 
ship—to recognize quickly impossible 
prospects. It is taking the line of least 
resistance, but not necessarily soliciting 
only the easy prospects. There is truth 


in the statement that the slow to grasp | 


will also be slow_to let go of a per- 
sonal accident policy. 
takes time to consider the stép will cer- 
iainly be sufficiently convinced of the 
value of the protection, 
ously before dropping it. 





Lott Heads Liability Conference. 





In succession to the late George F. 
Seward, Edson S. 


United States Casualty Company, has 


been elected chairman of the Bureau of | 
Mr. Lott has long | 


Liability Statistics. 
been a leading member of the organiza- 
tion and has ardently advocated 
work as a safety guide. His selection 


as chief officer of the “Conference” is a | 


wise one. 





Bland Heads Depositors’ Committee. 





John R. Bland, president of the United 
States Fidelity & Guaranty Company, 
of Baltimore, is chairman of the de 
positors’ committee of the Carnegie 
Trust Company, of New York, that 
closed its doors early in the present 
year. 

The United States Fidelity & Guaran- 
ty is credited with having $100,000 on 
deposit with the trust concern at the 
time it ceased business. 





JOHN T. STONE. 


(Continued from page 10.) 
osopher and occasionally he turns a 
“flash” that is reproduced on the front 
page and@these are so good that they 
can be seen tacked up in many an in- 
surance office. Stone is several kinds of 
a wonder, but you haven’t seen his best 
work until you visit the home office 
and witness the pleasure and optimism 
that all the Maryland staff put into | 
their work. 





READ ~<a 
THE EASTERN UNDERWRITER 
A Weekly Journal Which Helps the Agent 
PRICE $3 PER YEAR 


Address, 105 WILLIAM STREET 
NEW YORK CITY 





| The * EMPIRE” 
STANDS FOR 
| Aggressiveness 
Prompt payment of losses 
AND 
|| Clean methods 





Agents wanted who are unattached and can produce 
business 


Capital,$500,000 | 





argument | 


The man who | 


to think seri- | 


Lott, president of the | 


its | 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 








Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
UNDERWRITERS’ REPORT 160 Sansome Street SAN FRANCISCO, CAL 








FIDELITY AND SURETY BONDS 
| INTERNATIONAL FIDELITY INSURANCE 
| COMPANY 


HOME OFFICE: 15 EXCHANGE PLACE 
JERSEY CITY, N. J. 


The only Surety Company Organized under Laws of New Jersey 











Liability Accident 
Boiler Disability 
Plate Glass Fly Wheel 





Automobile Liability and Defence 
ie Employers’ Compensation 
Industrial Insurance 
Casualty Company 

of America 


HOME OFFICE . NEW YORK 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 
Chartered 1874 


ACCIDENT POLI CIES 


a THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


‘LONDON ((UARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 
Head Office _ FF. J. Walters 

















CHICAGO Resident Manafrer 
| page AN, 45-49 Cedar St. 
iF. W. LAWSON New York 





Gen’l Manager 
ee Elmer A. Lord & Co, 
145 Milk St., Bostom 


Resident Mgrs., 
——_—_—_-Ne"’ Engiand 


Liability, Accident, 
Health, Credit, Burglary 
and Steam boiler 








E®ablished 1869. 
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The Western Life Indemnity Gompany 


of Chicago, offers exceptional opportunities to 
men who can write business. 


Address in confidence 


W. B. MUSSELMAN, , 
General Agency Mgr. 


GEO. M. MOULTON, 
President 


Over $100,000 deposited with the State of Illinois 


Security Life Insurance Company of America 


Capital and Surplus Over $',000,000 
For the Sells’ Ideal Agency, with the Security Monthly Income Policy 


CHICAGO’S “STRONGEST LIFE INSURANCE COMPANY 


CHICAGO’S FINANCIAL GIANT 





W. O. JOHNSON, President, Rookery Bldg., Chicago 








Address, J. B. SELLS, Vice-President 














Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





III (55 co's ecmsaueweeeeeicamesaenccenuin $808,557 OO 
III 12 nics ivannnnmenseaabpeinessdinmes ates $383,875 OO 
III ccciconts bsshabneasarescaassiuneusiaenativine $300,000 00 
ELE SOAS $81,563 00 


Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 








FIRE ASSOCIATION eamadeventa 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Perpetual 
Cash Capital $750,000 Assets $8,781,315.14 


E. C. IRWIN, President T. H, CONDERMAN, Vice-Preident ; 
M. G. GARRIGUES, Sec. and Treas. 
R. N. KELLY, Jr., Asst. Sec. and Treas. 








2050 Amsterdam Avenue 


EXCEPTIONAL FACILITIES FOR HANDLING BROKERS ACCOUNTS 


Fidelity & Deposit Company of Baltimore 


H. E. ROWLANDS & CO. 
New York City 
RESIDENT ASENTS 


CASUALTY DEPARTMENT 


























Surplus Lines London Lloyds 
(iuaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 
our office. Immediate binders given; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 
interest. 


MARSH & McLENNAN 


New York Office. 54 William St. Chicago Office, 159 La Salle St. 





‘LIFE 





WE HANDLE ALL LINES 














THE PERRY SOLICITORS CO. 


GENERAL INSURANCE ACCENTS 





1 


“CASUALTY 


INCORPORATED 


A Live Office—Managed by 


Experienced Insurance Men 


O WALL STREET 
NEW YORK 








PHONE 554 RECTOR 





SURETY 

















A GIANT »™ SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
CHAS. D. PEARCE, President LOUISVILLE, KY. 





CANVASSING LITERATURE 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ”’ 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 
“D0 RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 


ment 


“KR SERIES OF APOLOGIES by the ROYAL ARCANUM” 
“COUNTER CONSIDERATIONS ” 


Insurance for Property and Life 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 


we are agents. . 
Samples of any or all of the above sent upon receipt of 25c. 


Address THE EASTERN UNDERWRITER CO. 


postage. 











VALUABLE AND EFFECTIVE 


——-F Oo a—— 





Price $10.00 per 1,000; $1.50 per 100; 90c. per 50 


Price $4.00 per 1,000; $2.50 per 5(10; $1.00 per 100 


Price $1.50 per 100; 90c. per 50 
Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 


105 William St., New York City 
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